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NEW JERSEY’S AUTO 
INSURANCE ‘WHO'S WHO’ 


Company Abandons 
Price and Substitutes With 
Rating wilh Car Groups 











Rating by List 


THREE CLASSES PLEASURE CARS 


Ten Per Cent. Off Collision Rate Given 
for Front and Rear 
Bumpers 





The New Jersey Insurance Company 
announces a new schedule of rates for 


automobiles, which cover with this 
Company includes loss by fire, trans- 
portation, theft, tornado, lightning, 


earthquake, hail, flood and explosion. 

The Company has abandoned the old 
system of quoting rates on the list 
price of cars. Instead, it groups the 
sixty-seven standard makes of pleasure 
cars into three classes py name of car, 
quoting a flat fire rate per $100 on all 
cars in each class and an additional 
rate for separate theft insurance. The 
fire rates show a slight decrease from 
the old rates, but the theft rates pre- 
sent an interesting study of the vari 
ous degrees of temptation which the 
different makes of cars offer to the au 
tomobile thief. The new rates become 
effective April 1. Another feature is 
an allowance of 10 per cent. off the 
collisiun rate for front and rear bump- 
ers. This has been in effect abroad. 

How Cars Are Grouped 

In Class I, which embraces Allen, 
Briscoe, Buick, Chalmers, Chevrolet, 
Crow-Elkhardt, Dodge, Dort, Essex, 
Elgin, Hupmobile, Inter-State, Lexing- 
ton, Liberty, Maxwell, Metz, Mitchell, 
Nash, Oakland, Oldsmobile, Overland, 
Regal, Reo, Saxon, Scripps-Booth, 
Studebaker and Velie the rate for each 
$100 of list price is 80 cents for full 
cover, excluding theft; and $2.70 ad 
ditional for theft. Fora 1s 80 vents for 
full cover, excluding theft, and $2.70 
additional for theft. These rates and 
others mentioned in this story are for 
the Fast. 

Class II is composed of American, 
Case, Chandler, Cole, Franklin, Haynes 
Hudson, Jordan, Kisselkar, Moon, Na 
tional, Paige-Detroit, Premier, Roamier 
Standard, Stanley, Stearns, Stutz and 
Willys-Knight. Rate is 75 cents, plus 
90 cents for theft. Class III consists 
of Brewster, Cadillac, Cunningham, 
Daniels, Doble, Fiat, H. & L., Lancia, 

(Continued on page 23) 
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Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


FILBRIDGE G. SNOW, President 


Sixty-five-Year Record for 
Prompt Adjustment and 


Fair Dealing and 
’ayment of Losses 


FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosivun, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover 


STRENGTH REPUTATION SERVICE 























The Mercantile Insurance 
Company of America 


E. G. RICHARDS, President 


76 WILLIAM STREET, N. Y. CITY 





the MERCANTILE is an assurance of fair 


dealing; every Agency a promise of Co- 
operation and Intelligent Service 


Every policy of 





ar 
FIRE, AUTOMOBILE, WINDSTORM, SPRINKLER LEAKAGE, RIOT 
AND CIVIL COMMOTION, RENT, USE AND OCCUPANCY 


























AND ALL KINDRED LINES OF INSURANCE 
| 
1867 The 1919 
EQUITABLE LIFE 0F IOWA 
Announces 


New Policy Forms 
Incorporating: 
INCREASED TOTAL DISABILITY BENEFITS 
DOUBLE INDEMNITY BENEFITS 
and 
OTHER INCREASED BENEFITS AND 
PRIVILEGES 

Low Net Cost and Best Service to Policyholders 

For Agency Connectious Address 


HOME OFFICE DES MOINES 





under the act of Cong*®ess, March 3, of 1879. 








$3.00 a Year; ; 25c. per C py 


“SAILORS? INSURANCE 
QUESTIONS ANSWERED 


Latest Bulletin of information Signed 
By Lieutenant Commander Savage, 
of United States Navy 
CONVERSION 


POINTS DEFINED 


Liberal Reinstatement Privileges — 


Rates and Disabilities Discussed— 
Grace Period in Paying Premiums 

The meeting of the Life Underwrit 
held at 
the Arkwright Club on Tuesday night, 
was largely devoted to the War Risk 
Insurance 


ers’ Association of New York, 


Bureau Among the repre 


sentative i! the Government present 


was Lieut. Commander F, A. Savage, 
who is also general agent of the New 
Kngland Mutual Life at Baltimore. On 
March 15, the 


Accounts of the 


Bureau of Supplies and 
Navy 
sued an insurance information bulletin, 


Department is- 


which wa prepared by Commander 


Savage, and gives in question and an- 
wer form the latest data on conver- 
sion and other features of this insur- 
ance. The questions and answers fol- 
low: 

1. What is the 
insurance 


Ans. Annual 


form of my present 
policy? 

renewable term insur- 
ance Under this policy you are in- 
ured at net rates, but you have no 
privileges of cash and loan values, 
paid-up or extended insurance. You 
have, however, an option on other 
forms of insurance without medical ex- 
amination. 

2. How long may I continue to carry 
this form of insurance and how do I 
pay premiums after my discharge 
from the Navy? 

Ans. You may continue this present 
form of insurance for five years after 
declaration of peace Your premiums 
are payable on the first of each month, 
and after you leave the service you 
should draw a check, or money order, 
to the Treasurer of the United States, 
send it to the Premium Receipts Sec 
tion, Bureau of War Risk Insurance, 
Washington, D. C., and be sure that 
you send with this check or money 
order: 

(1) Your full name and address; 

(2) Your rank, or rating, at the time 
you applied for insurance; 


(3) The place, if possible, where 
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you applied for your insurance policy; 
(4) Number of your insurance cer- 
tificate, if possible. 


Future Premiums 


3. Do the premiums on my present 
form of Government insurance increase 
in the future? 

Ans. Yes, your premium will increase 
at the premium rate at the age one 
year older than you were when you 
applied for the insurance, beginning 
with the premium for the month of 
July, 1919, and will increase in like 
manner in July of each year thereafter, 
excepting that there will be no increase 
in your premium rates until July, 1920, 
if you did not make application before 
July 1, 1918, your premiums will in- 
crease every July beginning with July 
1920, in any event, so long as you con- 
tinue your present form of insurance. 

4. May I pay several months’ premi- 
um on my present policy at one time? 

Ans. Yes, having in mind that the 
premium increases each year beginning 
with the month of July, as shown in 
the answer to Question 3. 

5. What does my present 
ec rer? 

Ans. It insures you against both 
death and total permanent disability. 

6. What is the difference between 
the disability clause in my War Risk 
Insurance Policy and my right to com- 
pensation? 

Ans. Compensation is separate from, 
and in addition to, insurance. You pay 
no premium for your rights to obtain 
compensation. You will receive, for 
any disability suffered in the service 
or as a result of such service, providing 
the disability does not result from 
your own wilful misconduct, an amount 
of compensation dependent upon the 
degree of your disability. This disa- 
bility need not be of a permanent char- 
acter. Remember that if you are in- 
sured the Government makes two sep- 
arate and distinct payments to you if 
you become totally and permanently 
disabled while in the service, or as a 
result of your service. The one under 
insurance and the other under compen- 
sation. If you become only partially 
disabled the payment will be made 
only under compensation. 

If you become totally and permanent- 
ly disabled, you will receive an award 
under compensation, and you will also 
receive an income of $5.75 per month 
from your insurance for each $1,000 of 
insurance you carry, payable for life 
while totally and permanently disabled. 
If you die while receiving total perma- 
nent disability benefits under your in- 
surance, but before you have received 
240 such monthly payments, the re- 
mainder of thee240 installments will go 
to your beneficiary. 

You are entitled to collect under 
your insurance policy for total perma- 
nent disability whether the disability 
occurred before or after your discharge 
from the service, and whether or not 
it was the result of conditions arising 
on account of your service in the navy. 


Disability Defined 


7. What .is total and permanent dis- 
ability? 

Ans, Total and permanent disability 
is “An impairment of mind or body 
due to injury or disease which will 
prevent the insured from following con- 
tinuously and permanently any sub- 
stantially gainful occupation.” ‘This 
benefit is payable at any time such dis- 
ability occurs. No policy issued by 
any regular insurance company pro- 
vides for a similar benefit should dis- 
ability occur after the insured reaches 
age (). 

8. Suppose I fail to pay my premi- 
um on the first of the month. How 
long a period of grace do I have? 

Ans. Until the end of such month, 
during which time the premium will 
be accepted, even if you are then in 
poor health. You have a further period 
during which time you may revive your 
policy “upon evidence of insurability 
satisfactory to the Bureau of War Risk 
Tnsurance.and upon payment of all pre- 


policy 











*AMARILLO 








Great Southern Life Insurance Company 


HOUSTON, TEXAS 


For Agency Contracts address 


0. S. CARLTON 


























eee ame COMPANY, 
y PRESIDENT 
miums in arrears with interest at a Ans. Yes, without consulting the 


rate not to exceed six per cent.” 

9. My beneficiary has never received 
a policy or certificate. Am I insured? 

Ans. Yes. You need not worry about 
this matter. The Government is pay- 
ing claims every day to beneficiaries 
who have never received their policies. 

10. Whom may I name as benefici- 
ary? 

Ans. You may name any one, or 
more of the following: wife, husband, 
child, grandchild, brother, sister, adopt- 
ed brother, adopted sister, step-brother, 
step-sister, parent, grand-parent, or 
step-parent of the insured, and grand- 
parent or step-parent of the insured’s 
spouse. 

11. May I split the benefits -of my 
insurance between several of these 
beneficiaries. For example, make $5,- 
000 payable to my wife, $3,000 to my 
mother, and $2,000 to my sister? 

Ans. Yes. 

12. May I change my beneficiary 
whenever I wish? 








beneficiary. 
Conversion 

13. What does “conversion” mean? 

Ans. It simply means that you can 
change your present policy into another 
form of Government insurance. 

14. When is it advisable for me to 
convert my policy? 

Ans. When you convert your policy, 
you pay the rate at your then age. 
Hence, the sooner you convert, the 
lower the rate on your new policy. It 
is wise to convert early in order to 
save the increasing rate. 

15. After I have converted my policy, 
will it be carried by the Government? 

Ans. Yes. 

16. How long a time do I have to 
make up my mind as to whether I wish 
to convert? 

Ans. Five years after peace is de- 
clared: providing you keep your pres- 
ent insurance in force. 

17. Do I receive credit for the pre- 











WHO IS HE? 


One of the old eastern Life Insurance Companies is 
looking for a man big enough to take charge of its 
interests in eastern Pennsylvania, with headquarters 


in Philadelphia. 


The man must have first-class organizing ability 
i 
and a clean record as a life insurance salesman. 


To such a man an unusually attractive proposition 


will be offered. 


Unless you are meeting with more than ordinary 
success in your present position you will be wasting 
your time to answer this advertisement. 


We are looking for a real man and salesman. 


Who is he? 


Correspondence confidential. 


Address ORGANIZER, 


The Eastern Underwriter 
105 William Street 
New York 


miums which I paid under my original 
application? 

Ans. No. You purchased protection 
at net rates and you have had the 
benefit of that protection. You also 
secured the privilege of converting into 
liberal forms of old line insurance to 
be issued by the United States Gov- 
ernment. 

18. Must I pass a physical examina- 
tion in order to convert my policy? 

Ans. No. Any officer or man who 
continues to pay his premiums may 
convert his policy irrespective of his 
physical condition and irrespective of 
the work in which he is engaged at the 
time of conversion in, or out, of the 
Service. The only physical examina- 
tion you will ever have to pass in the 
future is mentioned under Question 8, 
due to your failure to pay premiums. 

19. To what forms may I convert my 
policy? 

Ans. (1) Whole Life Policy; (2) 20 
Pay Life Policy; (3) 30 Pay Life Pol- 
icy; (4) 20-Year Endowment; (5) 30- 
Year Endowment; (6) Endowment ma- 
turing at age 62. 

Different Policies Described 

20. What is the difference between 
these six kinds of policies? 

Ans. (1) Is a policy on which the 
premium is payable every year during 
the life of the insured; 

(2) Is a policy on which the premi- 
um is payable for twenty years only; 
then the policy is paid up; 

(3) Is a policy on which the premi- 
um is payable for thirty years only; 
then the policy is paid up; 

(4) Is a policy on which the premi- 
ums are payable for twenty years and 
at the end of the twenty years, the 
whole amount of the policy is payable 
in a lump sum to the insured; 

(5) Is a policy on which premiums 
are payable for thirty years and at the 
end of that time, the whole amount of 
the policy is payable in a lump sum to 
the insured; 

(6) Is a policy maturing at age 62. 
The premiums are payable until the 
insured becomes sixty-two, at which 
time the policy is paid up and the 
whole amount of the poliay is payable 
in a lump sum to the insured. 

In the Endowment Policies, namely 
4, 5 and 6 above, the policy is payable 
in installments to a designated bene- 
ficiary if the insured dies prior to the 
expiration of the twenty or thirty 
years, or before reaching the age of 62. 

21. Will the rates on these policies 
be higher than rates on my present 
policy? If so, why? 

Ans. They will be higher because you 
purchase a level premium policy under 
which the rate is determined by the 
age at entry and remains fixed subject 
to reduction by dividends; it therefore 
has cash values, paid-up values, loan 
values and extended insurance values, 
and offers a most attractive method of 
saving. A large part of every premium 
you pay is treated exactly as though 
you deposited the money in a savings 
bank. For example: 

(1) At age 25. Ona whole life policy 
of $10,000, the premium is $152.40, and 
of this amount $76.30 goes into the cash 
value the first year, so that your insur- 
ance actually costs you the difference, 
or $76.10. In twenty years, you pay 
twenty times $152.40, or $3,048, and 
your cash value at that time is $2,- 
130.40. So that your insurance actually 
costs you the difference, or $917.60, or 
an average of $45.88 per year. Divi- 
dends will either reduce the amount 
of your payments, or if left to accumu- 
late, will increase your savings fund. 

(2) On an endowment at age 62. 
Policy of $10,000 issued at age 25, the 
premium is $198.50, which you pay for 
thirty-seven years, but on this form, 
your savings account is still greater 
and your cash value at that time will 
be $10,000. You have paid 37 times 
$198.50, or $7,344.50, and your actual 
profit is $2,655.50, to which you must 
add your dividends, if you have taken 
the option of leaving them to accumy: 
late at interest. 


(Continued on page 8) 
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Local Life Men 
Endorse Risk Bureau 


HEAR CHIEFS AT MEETING 


Agree to Help Government in Persuad- 
ing Soldiers to Continue and 
Conserve Insurance 


That the life insurance men of Amer- 
ica should get behind Government War 
Risk Insurance and do everything in 
their power to persuade soldiers and 
sailors to continue and conserve their 
wreeag was the unanimous sentiment 
»f the 250 men attending the meeting of 
he Life Underwriters’ Association of 
New York at the Arkwright Club on 
Tuesday night. The largest monthly 
meeting in the history of the Associa- 
tion, the diners had gathered to hear 
the heads of the War Risk Insurance 
bureau, including Colonel Lindsley, the 
director; Leon O. Fisher, chief of the 
insurance division; William Macfarlane, 
acutary, and Commander Savage, in 
charge of the naval risk end, all of 
whom had come to New York especial- 
ly for this meeting. 

Ringing resolutions endorsing the Bu- 
reau and pledging life insurance sup- 
port were passed. They were offered 
by Charles Jerome Edwards, who elo- 
quently told of the sympathy and co- 
operation of the life insurance man- 
agers and agents in the Government 
proposition. The president of the local 
association requested the life insur- 
ance agents to call at houses where 
they know there have been stars in the 
window, and do everything possible to 
see that the premiums on the war risk 
insurance are paid. Near the end of 
the meeting the diners asked many 
questions of the War Risk chiefs, all of 
which were answered. 

Resolutions 

The resolutions were as follows: 

“Resolved: that we, the Life Under- 
writers’ Association of New York, after 
advice with and explanation by the Di- 
rector of the Bureau of War Risk In- 
surance and through discussion tnere- 
of, unqualifiedly approve the plans, and 
agree to act in concert with the Govern- 
ment in every possible way to secure 
the continuance, conservation and ulti- 
mate conversion of the government life 
insurance on the lives of our soldiers 
and sailors; and be it further 

“Resolved: that we recognize not 
only the great economic value of the 
millions of young men who otherwise 
would not carry life insurance, or even 
understand its value, but particularly 
the extraordinary impetus that the life 
insurance business as a whole has re- 
ceived as a result of government ap- 
proval, and which in a large degree ac- 
counts for the immense increase in new 
business done through all agencies dur- 
ing the past twelve months; and 
raised the basic standard of life insur- 
ance from the $1,000 policy to $10,000; 
and be it further 

“Resolved: that we urge every dis- 
charged soldier and sailor to look upon 
the certificate of insurance as a certifi- 
cate of honorary membership, to be 
valued quite as highly as his certificate 
of honorable discharge, because it was 
issued in recognition of his services to 
the nation, as evidenced by the fact 
that a large percentage of the cost of 
such life insurance is borne by the Gov- 
ernment and paid through taxation of 
our citizens; and be it further 

“Resolved: that the appreciation of 
this association be extended to the of- 
ficials of the Government who formulat- 
ed this plan of insurance; and pledge 
Our support and best efforts individual- 
ly to the director and the other offi- 
cers of the bureau who are in charge 
o* the Government program for contin- 
uing this insurance.” 


Lindsley Will Not 
Reflect on Companies 


APPRECIATIVE OF THEIR HELP 


Unsympathetic With Thought That 
Government Can Run Insurance 
Better Than Private Companies 


At the meeting of the Life Under- 
writers’ Association on Tuesday night, 
Colonel Lindsley, Director of the Bu- 
reau, who has just been awarded the 
distinguished service medal, discussed 
the recent criticisms that have been 
made of the Bureau, saying that fail- 
ures to receive checks and certificates 
was in part the fault of soldiers and 
sailors who had given incorrect ad- 
dresses, with the result that 150,000 
letters had been returned because of 
improper addresses. He expressed his 
personal appreciation of the assistance 
that life insurance companies had 
given. He said that upon his return 
from France where he had charge of 
the soldiers’ and sailors’ insurance, and 
where he was a prominent member of 
the S. O. S. staff, he had conferred with 
insurance executives to see what aid 
they would give the Bureau, and he was 
immensely gratified by the encourage- 
ment he received. ‘Without this en-¢ 
couragement and co-operation he doubt- 
ed whether the Bureau would have been 
able to accomplish the tremendous task 
before it, but the hearty assurances of 
support given by the companies made 
him confident that all the troubles 
would be straightened out. 


. diers and sailors to insure. 


Early in the war when the actuaries 
had come to Washington to confer with 
Mr. McAdoo, they had expressed the 
opinion that the government insurance 
might reach a total of possibly $8,000,- 
000,000. Instead, the insurance in force 
is $36,000,000,000. Colonel Lindsley said 
the actuaries had lost sight of the fact 
that the soldiers and sailors acted in 
groups and that psychology had played 
a prominent part in inducing - sol- 


In Sixteen Buildings; 17,000 Clerks 

When he arrived in Washington 
three months ago, he found that the 
Bureau activities were scattered among 
sixteen buildings, and at one time there 
were 17,000 clerks, many of them very 
green. The task of straightening out the 
tangle was gigantic and unprecedented. 
He admitted that some mistakes had 
been made, but these were rapidly cor- 
rected. He said a great asset had been 
given the War Risk Bureau when Leon 
O. Fisher, one of the vice-presidents of 
the Equitable, and one of the greatest 
efficiency men in the country, had been 
loaned to the Bureau. 

Colonel Lindsley told of the solemn 
responsibilities of the Government to 
the soldiers, sailors and their depend- 
ents. He said the agreement to insure 
and indemnify them was a sacred agree- 
ment which would be carried out to 
the letter. He said that each policy- 
holder of the Government will be more 
interested in the Government than ever 
before, and they would furnish a bul- 
wark against the rising tide of discon- 
tent which is paralyzing the old world. 
The United States had come to the res- 
cue of democracy, and he would not 
be surprised if, in the event that an- 
archy spread throughout the world, it 
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would eventually find itself stopped by 
the United States. 
Will Never Reflect Upon Private 
Companies 

Colonel Lindsley concluded : 

“As a Director of this Bureau | have 
not made a statement of any kind, nor 
shall |, which reflects to the slightest 
extent on the splendid management of 
the private insurance ‘companies. 1 
have no sympathy with the thought that 
the Government per se can run insur- 
ance better than the aggregation of 
private companies. The reason that the 
Government can give insurance for less 
than the private companies is that the 
Government through contributions of 
the taxpayers pays all overhead ex- 
pense. It is not necessary that this 
Bureau should be run economically 
from the standpoint of the assured. It 
is essential that it be run economically 
from the eet of the —— 


FISHER ON RE- INSTATEMENT 


Says Risk Bureau will Be Liberal— 
Hopes Six Months’ Grace 
Will Go Through 


Leon O. Fisher, chief of the Insur- 
ance Division of the War Risk Bureau, 
suid on Tuesday night at the meeting 
of the local life underwriters that he 
thought that the work of converting the 
insurance policies would be started bv 
June 1, at the latest. He said the aim 
o: the Bureau will be to give service, 
and that, by June 1, the work of the 
Bureau will be so well in hand that it 
cun start on conversion. A large adver- 
tising campaign in daily papers and 
other organs will be instituted. He 
added that there would be a liberal re- 
instatement rule, and iit was his hope 
that any soldier or sailor will be re- 
instated six months after discharge on 
his personal declaration that he is in 
as good health as at the time of dis- 
charge. It was his wish, that the Gov- 
ernment would be able te do this. 

“We believe that these boys should 
have this insurance, and we know you 
believe that they should too,” he said. 
Hie added there would be a liberal in- 
terpretation of the law, and that men 
who have been demobilized will have 
the same chance to become re-instated 
and convert their insurance as is given 
to men who have permitted the ingsur- 
ance to lapse. In other words, they will 
hzeve six months’ grace, he hopes. 


APPOINT C. K. HAMMITT 





New General Agency of Massachusetts 
Mutual Life Opened in Trenton— 
Mr. Hammitt’s Career 
The Massachusetts Mutual has estab- 
lished a second general agency in New 
Jersey, with Clarence K. Hammitt in 
charge. His headquarters will be in 

Trenton. 

Mr. Hammitt has been connected with 
the insurance business over twelve 
years. His first experience was gained 
in the actuary’s department of the Penn 
Mutual, after which he became private 
secretary for his father, Charles K. 
Hammitt, then a representative of the 
Northwestern in Philadelphia and 
later general agent for Southern New 
Jersey, where Mr. Hammitt became his 
father’s partner and helped him in- 
crease the Company’s annual business 
in this agency from $300,000 to $1,400,- 
000. For the past two years he has 
been serving with the Army overseas 
and has only recently been discharged. 





35 YEARS WITH EQUITABLE 

J. L. Ffolliott, agency director of the 
Southern branch of the Equitable Life 
Assurance Society in Great Britain, has 
completed thirty-five years of service 
with the Society, and has received a 
letter of good wishes, signed by Presi- 
dent Day; and Vice-Presidents Lunger, 
Wilson, Fisher and Rosenfeld. , 
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Discusses Conversion 


NEED NO MEDICAL EXAMINATION 


When Policies Take Effect — Can 
Change Beneficiary Without Lat- 
ter’s Consent or Knowledge 


William Macfarlane, the young actu- 
ary of the New York Life, who is 
actuary of the War Risk Insurance Bu- 
reau, discussed conversion and other 
features of War Risk Insurance at the 
meeting of the Lifé Underwriters’ As- 
sociation of New York on Tuesday 
night. He said in part: 

“In order to convert insurance, a 
man must have continued his term in- 
surance in force. No medical exami- 
nation will be required at time of con- 
version. The only requirement is that 
the insured has kept up his term insur- 
ance premium payments. 

“The insurance will be issued at the 
nearest attained age of the insured at 
the time of making application for the 
conversion. In no case does the con- 
verted insurance take effect until ap- 
plication therefor has been approved 
by the Bureau of War Risk Insurance 
and the first premium on the converted 
insurance paid. 

“The insurance will 
the first of the month 
month in which the application is 
made, provided the premium on the 
term insurance payable on the first of 


take effect on 
succeeding the 


the current month has been paid. If 
the premium on the term insurance 
payable on the first of the month in 


which application is made has not been 
paid, then the converted insurance will 
take effect on the first day of the cur- 
rent month, provided the premium for 
the converted insurance for this month 
is paid. All the converted insurance 
will date from the first of a month. 


“No credit will be given on the con- 
verted insurance for the term insur- 
ance premiums paid. You will note 
that any soldier or sailor who contin- 
ues to pay his premiums may convert 
his term insurance irrespective. of his 
physical condition and irrespective of 
the work in which he is engaged or 
thereafter engages. 

When Conversion Takes Effect 

“The conversion may take place at 
any time, but not later than five years 
after the declaration of peace as pro- 
claimed by the President. If the sol 
dier does not wish to convert the full 
amount of his term insurance, he may 
convert part of it and continue the 
rest on the term plan until he is ready 
to convert within that period. 

“The policies are incontestable from 
date and are issued free from all re- 
strictions as to travel, residence, occu- 
pation, Military or Naval service, are 
not assignable nor subject to the claims 
of creditors of the insured or creditors 
of any beneficiary to whom the pro. 
ceeds may be awarded, and are exempt 
from all taxation. 

“The insured has the right to change 
the beneficiary to any one within the 
permitted class without the consent or 
knowledge of the beneficiary. Instead 
of monthly installments payable for 
twenty years certain, the insured may 
sel ct fer his keceiicizry a .ice annuity 
of a less amount. 

“The policy contains a grace period 
for the payment of premiums without 
interest charge and provides for parti- 
cipation in the gains and savings, such 
gains and savings to be from mortality 


and excess interest earned over the 
rate assumed in the premium calcu- 
lation. 


“The paid-up and extended insurance 
values are participating, but do not 
provide for disability benefits. The 
paid-up and extended insurance values 
are based upon the cash value of the 


«er that a claim may be allowed. 


paid and is the full American 3% pcr 
cent. reserve to dollars and cents with- 
out any deduction whatsoever, for sur- 
render charges. Loans will be granted 
on the policies after they have been 
in force one year, the rate of interest 
not to exceed 6 per cent. per annum. 

“As already stated, the policies are 
also payable if the insured becomes to- 
tally permanently disabled, and there 
are no restrictions as to the age at 
which this disability must occur in or- 
In 
cther words, a man may become totally 
| ermanently disabled at age 70 and still 
be entitled to receive the benefits of 
the total permanent disability provi 
sion. ‘This would be a life annuity to 
him, but guaranteed in any event for 
20 years, 

Reinstatement 

“The policy provides liberal rein- 
statement provisions, in that it may be 
reinstated at any time upon evidence 
cf the insurability of the insured, and 
the payment of back premiums with in- 
terest, provided the policy has not been 
surrendered or the extended insurance 
has not expired. 

“The forms 
are officially 
Government 


insuranc® 

as United States 
Insurance, and _ it 
should not be forgotten that, the 
strength of the United States is the 
security for these policies and that the 
premiums are lower than those charged 
by any company for participating in 
surance with similar benefits.” 


of converted 
known 


Life 


Thomas W. Vardell, president of the 
Southwe:tern Life Insurance Company, 
is in New York City this week. 

D. G. C. Sinclair, of the Metropolitan 
Life, has been elected chairman of the 
Executive Committee of the Common- 
wealth Savings Bank of New York. 


Interest in Agency 


IMPORTANT NEW YORK CHANGE 





Office to Be Known as Sigourney Mellor 
General Agency—Both Large 
Personal Producers 


Sigourney Mellor has purchased the 
interests of A. Rushton Allen in the 
firm of Mellor & Allen, general agents 
of the Provident Life & Trust in New 
York City, and will continue’ the 
agency, which has grown rapidly since 
these young men came to the city a 
few years ago from Philadelphia, where 
they had made a phenomenal record 
as personal producers. The agency 
will be continued under the name of 
Sigourney Mellor, general agent. Mr. 
Allen will remain with the Mellor 
agency until his future plans are an- 
nounced. 

Since Messrs. Mellor and Ailen took 
over the New York agency of The Prov- 
ident Life and Trust Company of 
Philadelphia, they have built the agen- 
cy along most modern lines up to a 
point where it is one of the leading 
agencies in the country to-day. This 
agency represents the highest stand- 
ards in the life insurance profession, 
and, under Mr. Mellor’s leadership, the 
success of the past should only be a 
stepping stone towards future progress. 
The agency is noted for its very high 
standards of production, for its elimi- 
nation of part time men, and for its 
insistence upon commissions to life in- 
surance men only. 

Messrs. Mellor and Allen were agents 
of the Provident in Philadelphia. There 
they attracted wide attention by writ- 
ing a $1,000,000 policy on members of 
a banking house. Both are large per- 
sonal producers. 
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Overseas Insurance 
Education Begins 


BEAUNE UNIVERSITY COURSE 
Director Frank L. Jones Tells How 
Work is Progressing—Supplies 
for 100 Teachers 


Frank L. Jones, in charge of life in- 
surance education of soldiers overseas 
for the Association of Agency Man- 
agers, has written William E. Taylor, 
of the Equitable, that the new insur- 
ance course in France has started. 

“At the outset our 
will be given at Beaune University 
where we shall go soon our 
travel orders come from Army Head- 
quarters at Chaumont,” he writes. “In 
a few days thereafter we shall get to- 
gether some who will be 
ordered to Beaune by the Army con- 
trol. In a month we expect also to or- 
ganize classes in various areas 
can find teachers to do the work. 

“You will be glad to know that we 
are on the ground with the only com- 
piete equipment there is. No other de- 
partment has its course or prospectus 
printed and few here have enough 
text books. I brought with me enough 
supplies for 100 teachers and 600 stud- 
ents. Mr. Alexandei’s book is at Chau- 
mont in large quantities. I have not 
heard whether Huebner’s text has 
reached there or not, but we can go 
ahead without it for the time being 
and the American Library Ass’n here 
has a hundred copies in cloth anyhow, 


insurance course 


as 


as 


teachers 


if we 


and they will be available. I’m glad 
indeed that we had our printing done 
in the United States. We are most 


fortunate, the fact that we came fully 
equipped is in itself a big advertise- 
ment for life insurance. I have heard 
already many complimentary refer- 
ences to our foresight and alacrity. I 
feel greatly encouraged in view of all 
this. Mr. Lough is at Beaune now and 
is full of joy that his department will 
start the ball rolling. 

“The Army officials have taken full 
charge of the administrative end of the 
program and there seems to be com- 
plete harmony everywhere—at least on 
the surface.” 

The general 
France, of which 
part, are fourfold: 

1. To send to French and 
Universities as many college grade 
men as can be accommodated for a 
period of four months. 2. To establish 
a University at Beaune for 20,000 men 
of high grade. 3. To maintain districts 
of education at embarkation points and 
along the lines in Germany. 4. To give 
educational courses at every point 
where 500 or more men are in Camp. 


education 
life 


plans in 
insurance is a 


British 


SAILS FOR EUROPE 


Henry L. Rosenfeld, second vice- 
president of the Equitable Life Assur- 
ance Society, sailed for Europe on 
Saturday. 


Miss Edith K. Bauer has qualified 
for the Century Club of the Equitable 
Life Assurance Society, within six 
months after entering the business. 
Miss Bauer is very near the Quarter 
Million mark, and judging from her 
abilities, she will surely qualify for the 
Half Million Corps during 1919. 


J. P. Hyorth, who has been elected 
secretary of the Masonic Mutual Life, 
was for several years actuary of the 
Company. 





The Masonic Mutual Life expects to 
write $12,000,000 in 1919. The Compa- 
ny’s charter is fifty years old. 


G. A. EUBANK’S CAREER 


New Assistant Superintendent of 
Massachusetts Mutual Life Saw 
Active Service in the War 
Gerald A. Eubank, the new assistant 
superintendent of agencies of the Mas- 
sachusetts Mutual Life, was born at 
Houston, Texas, where he lived until 
1908, when he enlisted in the United 
States Navy. After four years in the 
regular service, he became the repre- 
sentative of the Connecticut Mutual at 
Baltimore, where he remained until 
May, 1915, when he was appointed gen- 
eral agent by that Company for the 
State of Virginia. While engaged in 
this work he enrolled in the Naval Re- 
serve as Assistant Paymaster (Ensign). 
Shortly after he went abroad under 
Admiral Sims as one of a party of five 
officers detailed by the Navy Depart- 
ment to explain the benefits of War 
Risk Insurance. This work he finished 
in April, 1918, after 90 per cent. of the 
entire navy personnel in foreign sta- 
tions and waters had been insured. He 
was then assigned as Supply Officer of 
Navy Base 8 at St. Nazaire, one of the 
largest of the ports of entrance in 
France of American troops. On August 
15, 1918, he was transferred to the 
United States Naval Railway Batteries 
and was soon headed for the #“rench 
front, where he remained until the 
armistice was signed and the Batteries 
demobilized. He saw active service 
with General Mangin of the Tenth 
French Army Corps, at Soissons, Com- 





piegne and Fontenoy-Ambleny, and 
with General Debeney’s First French 
Army Corps at St. Quentin. He also 


served with the American forces in and 
around Verdun and in the Argonne. 
Returning as a passenger on the U. S 
S. Wyoming, which had been with the 
British in the North Sea, he reached 
New York on December 26th, and re- 
ceived his discharge on February 9th 
At the time he left the Navy he held 
the rank of Lieutenant. 


POLICYHOLDER AT 95 





W. A. Miller, Lynchburg, Receives Let- 
ter from Second Vice-Pres. Dexter 
and Call from Representatives 


William A. Miller, the oldest resident 
of Lynchburg, Va. 
cyholder of the Mutual Life. On March 
5, his birthday, he had three callers 
from the Richmond agency of the Com- 
pany. Manager Samuel B. Love, Super- 
intendent of Agents W. O. Roper, and 


he is 95—-is a polli- 


Mr. E. N. Newman, one of our repre- 
sentatives at Lynchburg. A few days 
earlier Second Vice-president Dexter 


sent the following letter to Mr. Miller: 


“Mr. Love, our manager at Rich- 
mond, reminds me that you celebrate 
your 95th birthday on the coming 5th 


of March. I am glad of the opportunity 
of congratulating you upon the attain 
ment of so great age, an age which very 
few indeed ever attain. I congratulate 
you, and on behalf of The Mutual Life 
Insurance Company, and from my own 
heart, I wish you happy returns of the 
day. One year more and you will have 
attained what is known as the limit 
of life according to the American Ex- 
perience Table of Mortality. While in 


the case of this Company a score of 
policyholders in its more than a mil- 
lion members have lived to pass that 


age, I know of only two other compa- 
nies that have had any experience of 
that kind, and in each case not more 
than two or three having lived to 
age 96. 

“Accept assurances of my very great 
esteem and regard and my wish that 
T could call upon you in person.” 


The application for a receiver for the 
Utah National Underwriters’ Corpora- 
tion involves the question of owner- 
ship of a minority interest in the stock 
of the Continental Life Insurance Com- 
pany, of Salt Lake, otherwise it has no 
significance as regards the company. 
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EQUITABLE) 


Mutual in Principle and Practice 
Impregnable in Strength 
Enterprising, Conservative Management 
Conspechenaive, Aibintiliie Policies 
I Prompt Puseenl of Death Claims 
Efficient Service to Policyholders 
Training and Education for Agents 


A satisfied constituency gained by Fifty- 
eight years of public service 


These are some of the advantages enjoyed by 
representatives of 


| THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


For agency openings address: 
W. E. Taylor, Second Vice-President 


OUITABLE 
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Phoenix Mutual’s 
New Hartford Building 


GROUND TO BREAK ON MAY 1 


Will Be Six Stories High—Connecticut 
General to Build in Same Sec- 
tion of City 





Hartford is to have two handsome in- 
surance buildings added to the new in- 
surance section on Elm street facing 
Bushnell Park. 

The Phoenix Mutual Life Insurance 
Company will break ground before 
May list, and the Connecticut General 
has purchased the former Connecticut 
State Armory in the same section and 
will erect a home office building in the 
near future. 


The building of the Phoenix Mutual 


will be six stories of gray tapestried 
brick. It is estimated the cost of build- 
ing the structure will be $1,000,000. 


Benjamin W. Morris of 
the architect, and the contractors will 
be Mark Eidlitz & Sow of New York, 
the contractors who built the Phoenix 
Mutual addition several years ago and 
also the ‘Travelers building and the 
Aetna Life addition. It is expected to 
be completed in June, 1920. 

The structure will be the last word 
in modern, efficient, healthful insurance 
offices It will have over twice the 
floor space of the present offices, and 
the space will be fully occupied. The 
force of 200 clerks will be about 
doubled. The property is directly west 
of the Scottish Union & National In- 
surance Co. It has a frontage of 250 
feet. The depth of the property is 300 
feet. The building will occupy about 
140 feet of the frontage and be 150 feet 
deep. Mr. Morris, the architect, planned 
the Phoenix Fire Insurance Company's 
building and the Aetna Fire Insurance 
Co. building. The building will contain 
everything in the way of rest and lunch 
rooms, and efficient mechanical appa- 
ratus for handling the extensive cleri- 
cal work, that modern architectural 
skill can design. 

The Orient and London & Lanca- 
shire started the exodus from the old 
insurance section of Hartford about ten 
years ago, followed by the Phoenix Fire 
and Scottish Union and National and the 
buildings erected have been very hand- 
some and an ornament to Hartford. The 
new insurance section faces Bushnell 
Park, one of Hartford's delightful chain 
of parks and is ideal for the new 
buildings which are being erected. 


New York is 


NEW OPTION IN LIFE POLICY 

A “special inserted recently 
by the International Life of St. Louis 
in its new triple twenty-payment life 
policy, age 35, under which the policy 


option” 


ordinarily paid up for the face in 
twenty years, or in fifteen yeafs if 
coupons are not used, may be fully 


paid up for life in twelve years if the 
insured desires that the face of the 
policy be paid to the beneficiary at his 
death in twenty annual equal instal- 
ments. The options in the triple-option 
policy are guaranteed. The following 
is the text of the option as inserted in 
the policy: 

“The insured may 
rremiums without 


elect to pay all 
reduction, in which 


case the company guarantees that, 
after paying premiums in full for 
twelve years and surrendering this 


policy and all attached coupons to the 
company, the company will issue a non- 
participating policy paid up for life for 
the face hereof payable in twenty equal 
annual instalments, the first instalment 
being due and payable on receipt of 
due proof of the death of the insured.” 





Captain Arthur M. Sheets, now of the 
Heavy Tank Corps, but formerly one of 
Major Giddings’ Field Assistants in the 


Agency Department of the Travelers, 
has had the enviable experience of 
leading a American 


detachment of 
troops into Berlin. : 








6 


THE EASTERN 


UNDERWRITER 





April 4, 1919 





Asks Distribution of 
Deferred Dividends 


EDITOR’S POLICY NOT MATURED 





New Jersey Man Wants Courts to 
Compel Payment of Accumulated 
Funds Despite Policy’s Wording 





In discussing the action of Alfred J. 
Lane, of Summit, N. J., in asking de- 
ferred dividend policyholders of The 
Prudential to join with him in legal 
proceedings to compel the company to 
distribute accumulations on their poli- 
cies, Vice-President Duffield of The 
Prudential, said this week that Mr. 
Lane’s policy was issued previous to 
the mutualization of the company and 
provided for deferred dividends pay- 
able at the end of twenty years. 
Lane’s policy has run about fifteen 
years. 

Shortly after the company was niu- 
tualized Mr. Duffield said the company 
considered the question of distributing 
these dividends, but was advised by 
counsel that under the wording of the 
policy contract every policyhoider had 
the right to have his policy carried out 
in accordance with the terms of the 
contract. It was considered impossible, 
therefore, Mr. Duffield continued, to dis- 
tribute the fund or any portion of it to 
any policyholder without infringing on 
the rights of other policyholders. Lane 
is the editor of a newspaper. 





PENNSYLVANIA BILLS 





Senator Baldwin Would Change Annu- 
ity Provisions—Text of His 
Two Measures 





Harrisburg, Pa.—Senator Baldwin 
has introduced two bills, as follows: 

“Section 1. Be it enacted by the Sen- 
ate and House of Representa‘ives of 
the Commonwealth of Pennsylvania in 
General Assembly met and it is hereby 
enacted by the authority of the same, 
that whenever under the terms of any 
annuity or policy of life insurance or 
under any written agreement supple- 
mental thereto issued by any company 
incorporated by and doing business in 
this state the proceeds are retained by 
such company at maturity or otherwise 
no person entitled to any part of such 
proceeds or- any instalment of interest 
due or to become due thereon shall be 
permitted to commute, anticipate, en- 
cumber, alienate or assign the same or 
any part thereof if such permission is 
expressly withheld by the terms of such 
policy or supplemental agreement and 
if such policy be supplemental agree- 
ment so provides no payments of in- 
terest or of principal shall be in any 
way subject to such person’s debts, con- 
tracts or engagements, nor to any ju- 
dicial processes to levy upon or attach 
the same for payment thereof, and fur- 
ther that such company shall not be 
required to segregate such funds but 
may hold them as a part of its gen- 
eral corporate funds.” 

Another Baldwin bill follows: 

“Section 1. Be it enacted by the Sen- 
ate and House of Representatives of 
the Commonwealth of Pennsylvania in 
General Assembly met and it is hereby 


INSURANCE 


MICHIGAN BUSINESS 





Lawyer Who Questioned Validity of 
Corporation Policies Set Right By 
Life Company’s Counsel 





A large Michigan corporation recent- 
ly decided to place insurance upon the 
lives of, its principal officers, says 
Charles §S. White, associate general 
agent of the Northwestern Mutual Life, 
writing in “The Indicator.” After the 
amounts and companies had been de- 
cided upon, the attorney of the corpo- 
ration, (who, by the way, is one of 
Michigan’s leading lawyers) ,questioned 
the validity of corporation insurance 
under Michigan laws and asked for 
briefs from the counsels of the life in- 
surance companies. These briefs sat- 
isfied the attorney that the proposed 
insurance would be legal and the poli- 
cies were written and are now in force. 
‘A Michigan statute names certain 
relatives such as a wife, daughter, 
father, mother and others who may be 
named as beneficiaries in life insurance 
policies and adds that the proceeds of 
such policies cannot be taken by 
creditors. 

Because corporations were not spe- 
cifically included, it was probably as- 
sumed that they could not be legally 
named as beneficiaries; the point was 
brought out that the statute referred 
to is one of exemption and not a stat- 
ute of limitation. 

It is not assumed nor desirable that 
the proceeds of a policy in which a cor- 
poration is beneficiary should be ex- 
empt from creditors, Mr. White says. 
Business insurance is often effected 
to strengthen credit and such a con- 
struction would neutralize this import- 
ant function. 

The Supreme Court of Michigan has 
not passed upon the question of the 
validity of corporation insurance for 
the very good reason that companies 
issuing this form of protection have 
paid claims without question. 

The Michigan statute referred to is 
identical with that of several other 
states. 





FOR USE IN MINE REGIONS 


The George Washington Life has re- 

cently put on the market a special rate 

year endowment policy, adopted 

by the Company for special use in mine 
regions. 

This policy is issued on the 10, 15 
and 20 year endowment plan at ages 
25 to 45 years at entry—no policy may 
mature beyond age 55. The policies 
are issued on the basis of $500 each, 
and one risk may have two policies, or 
a total of $1,000, on one life, and the 
Company will place a limit of exposure 
in any particular locality. 


enacted by the authority of the same, 
that the net amount payable by the in- 
surfer under any policy of life insur- 
ance or under any annuity contract 
upon the life of any person heretofore 
or hereafter made for the benefit of or 


assigned to the wife or children or - 


other relative dependent upon such per- 
son shall be exempt from all ciaims of 
the creditors of such insured person 
whether or not the right to change the 
named beneficiary is reserved by the 
insured or is: permitted by the insurer.” 








Are You Permanently. Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 




















Assets 








Liabilities 
Capital and Surplus 
Insurance in Force 
POPES 00 TPONCIROERS op ccccrccccccvsceecccicoscoccces 
Total Payments to Policyholders since Organization 


Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 


OLDEST -LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITIONS ON DECEMBER 31, 1918 


JOHN G. WALKER, President. 







$18,362,862.75 
16,626,824.78 
1,736,037.97 
149,170,320.00 
2,376,218.75 
21,988,834.83 








































Mr. Field Man: 
Do you know: 

That the NorTHERN AssuRANCE Company of Detroit, Michigan, 
has lived up to all the traditions of the highest purposes of life in- 
surance ; 

That it stands for the highest ideals in underwriting and that its 
slogan is, and always has been, CLEAN MEN AND CLEAN 
METHODS in its field work; 

That it is writing more insurance per capita per agent than any 
other American life company? 

If you are interested in knowing something of our Home Offi e 
system which makes this possible, we will be glad to hear from yuu. 


Address, CLARENCE L. Ayres, President, 
DETROIT, MICHIGAN. 




















) 


SOUTHWESTERN 


Extracts from Report of Examination of 


LIFE INSURANCE CO. | 
By the State of Texas, June 28, 1915 


“It is noteworthy that this Company was organized without any promotion expenses.” 

I “IT beg to report further that I find the Company in excellent financial condition.” 
“The volume of its business has steadily increased, its surplus is growing rapidly and 

its funds are being carefully conserved under expert supervision.” 


Home Office, DALLAS, TEXAS 



































Save and 
Succeed 


BUYW.S.S. 


GOVERNMENT LOAN ORGANIZATION 


Second Federal Reserve 


District 


War Savings Committee, 120 B’way, N. Y. 
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Organized 1865 





The Provident Life and Trust 
Company of Philadelphia 





Endowments Matured in 1918 $3,307,534 








The satisfaction of these Policyholders is a valuable assistance 
to Provident Agents, who do not have to theorize about 
what is the best form of policy. They quote the Hindsight 
of these satisfied Policyholders. 








THE MOST VALUABLE POLICY FOR YOU | 


Mr. Agent, is to write your prospect in the Company writing | 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE COM 





WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 








J. E. Hall Made Agency 
Superintendent for Cerf 


AN INCOME LIFE’ SPECIALIST 





First Attracted Attention By His Work 
for Mutual Benefit Life 
in Newark 





Announcement is made this week of 
the appointment of J. Elliott Hall as 
superintendent of agents in the L. A. 
Cerf General Agency of the Mutual 
Benefit for Greater New York. 

In assuming this position, Mr. Hall, 
who is a large personal writer, will 
continue his field work in which he has 
been so successful and which fits him 
so well in the handling of his new 
duties within the agency. 

Starting in the home office of the Mu- 
tual Benefit in September, 1902, Mr. 
Hall continued there for seven years, 
leaving to become cashier in Newark 
of the State Mutual. After two years 
he went to Philadelphia as supervisor 
of the Eastern Department of the Reli- 
ance Life of Pittsburgh, later returning 
to Newark to go again with the Mutual 
Benefit. He eventually came to New 
York in the fall of 1918. 

Mr. Hall is well-known to the life in- 
surance fraternity throughout the coun- 
try, and, especially in New York, for 
his success in the writing of life in- 
come _ contracts. Speaking on this 
subject, he has frequently appeared be- 
for meetings of life underwriters’ 
associations, and before Company 
agents’ gatherings, while his views and 
articles have appeared from time to 
time in the leading insurance papers. 





BRADIN GROUP MANAGER 


On account of the increased demand 
for Group Insurance, P. H. Bradin has 
been appointed special home office rep- 
resentative of the group insurance de- 
partment of the Connecticut General, 
with headquarters in the office of 
Goulden, Cook & Gudeon, New York. 











wide reputation. 














The Verdict of the Great Jury. 


Your success as an underwriter depends upon the verdict brought in 
by the greatest jury in the world—the American public. 
eight years the Massachusetts Mutual has been building up a nation- 
Its friends are everywhere and are ever ready to 
testify to the faithful and efficient service that it always renders. 
is no better company to buy from and no better company to sell for. 

Occasionally we have a General Agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


MAY RAISE BRITISH PREMIUMS 





Influenza Epidemic Given as Reason— 
Comment of “The Policy” as to 
Probable Action 


“The Policy,” printed in England, 
would not be surprised if premiums on 
policies in Great Britain would be in- 
creased. That paper says: 

“The full story has yet to be told 
of the toll of losses upon the life offices 
resulting from the influenza epidemic. 


No one, however, understanding the 
wonderful resources of the companies 
transacting life business doubts for one 
moment but that every claim will be 
paid at 20s. in the &. 


“Under the circumstances of these 
now recurring epidemics, it would not 
be surprising if the life offices were 
to announce that ordinary prudence 
demands an increase in the present 
rates of premium. If there is an un- 
looked for heavy fire loss on any par- 
ticular class of property, the fire offices 
can, and have in the past, put up the 
premium. The same applies to marine 
and other insurances. Life insurance 
premiums have been as steady aa a 
rock, any difference being a reduction, 
much to the chagrin of rival compa- 
nies, in the case of a life office coming 
down on its non-participating rates. 
Once, however, a policy takes effect 
there is no change in the premium, and 
the company must adhere to its origi- 
nal contract. Perhaps a lot of people 
don’t fully reac'’ - *c~ by putting off 
the time to get a policy, they are :un- 
ning the risk of having to pay in ad- 
dition to the advancing premium ac- 
cording to age, a higher rate of pre- 
mium to cover a much enhanced risk 
owing to an excessive mortality experi- 
ence. Not only so; a person suffering 
from influenza deteriwrates in health, 
and may be surcharged in consequence 
—rated up three, five, seven, and even 
fourteen years, owing to the increased 
hazard of a weakened constitution.” 





Thomas Marasco, who was a sergeant 
in the army, has resumed his duties 
with the New York office of Lockwood 
Bros. 








For sixty- 


There 


LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
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MANAGER LOESCH’S AVERAGES 





Twenty Payment Life Featured—Poli- 
cyholders’ Average Age 34; Premi- 
um $37.70; Policy $3,390 





In a statement to agents of the Man- 
hattan Life, that Company says of the 
metropolitan agency that the brokerage 
business accepted amounted to only 8 
per cent. of the total in 1918, and that 
the agency wrote only two term poli- 
cies during the year. 

The average age for all policies writ- 
ten was 34 years and seven months. 

The major portion of Manager 
Loesch’s business was 20 payment life, 
and 20, 25, 30, and 40 year endowments. 
The average premium was $37.70, and 
the average amount of each policy 
$3,390. Some record! 

Only one small death claim from the 
“flu” developed in the business of this 
agency. The lapse ratio of the business 
was practically nil, while the mortality 
showing continued good. 

Of the total paid for business, about 
92 per cent. was procured by agents 
working under regular renewal con- 
tracts. 





AVERAGE POLICIES 


The Northwestern Mutual, in the fol- 
lcwing figures, on the reported basis, 
shows its average policy during 1918 as 
compared with 1917 and the average 
policy in January and February of this 
year as compared with the correspond- 
ing months last year: 


DEE. cin tcedend sd vaateab mane $3,691 
REED -bnsesbedk keveacesedieah 3,022 
DE cic cacaecanaenvens 669 
JORURTT, TID .cccccsccscine 4,141 
SOMGREY, TITS 6p ccecsscesvsn 3,422 
PPR eee TEE Cer e 719 
ay eee. SPP 3,920 
PORUURET, TORE ccsevenvsvere 3,562 
TT eT Trr cr re 358 





Clarence E. Lee has been appointed 
an agency manager in the New York 
Metropolitan district of the Equitable 
Life Assurance Society, at 280 Broad- 
way and has already made a good start 
in the upbuilding of an agency. 











Rosen Challenges 
Park Row Branch 


ONE MAN 


AGAINST THE FIELD 


Now Associated With New Forty-fourth 
Street Branch of the New 
York Life 


Harry B. Rosen, who is the leading 
life insurance agent in the world, hav- 
ing written $15,000,000 last year, was 
given a lunch by the New York Life 
this week in appreciation of his work 





for the company. After fifteen years 
with the Park Row Branch he will in 
future be associated with the new 


Forty-fourth Street Branch. 

At this dinner Mr. Rosen challenged 
the entire agency force of the Park 
Row Branch to a contest on April and 
May business. To win he will have to 
write more applications himself than 
the other agents combined. 


This is some job, but those who 
know Mr. Rogen are convinced that he 
will come off the victor. It would be 
easier if he challenged on the basis of 
volume, as $1,000,000 applications are 
often written by him. 

When Mr. Rosen went with the New 
York Life he told the Company he 
thought he could write $60,000 a year. 
He wrote $47,000 his first month in the 
field. 

It is doubtful if there is any man in 
New York City who knows more people 
or works harder than Mr. Rosen. He 
keeps going at night just as during 
the day; and, he gives a great deal of 
time to charity and patric ¢ drives. 
CHURCH A LiIEUTENANT-COLONEL 

Major Earl D. Church, ‘uaterly of 
the Travelers, has been promoted to 
Lieut.-Colonel and appointed Chief of 
Ordnance on the Staff of Major-General 
Joseph BE. Kuhn, Ninth Army Corps. In 
civilian life Lieut.-Colonel Church was 
superintendent of the policy loan de- 
partment of the Travelers Insurance 
Company, with which concern he had 
been connected for the past twenty 
years. 











The Agents of the 


New England Mutual Life Insurance Company, 


After another Year of Splendid Success, 





Face the New Responsibilities resulting from the War, 


with the Determination to give that 


Generous Service which is making Life Insurance 


A Universal Necessity 











THE EASTERN 
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Navy War Risk 


(CctibindeUd tii page 2) 


(3) On a tweauty-payment life policy 
ul pivjvuev, tie preutlul 15 220.00, 
whicu you pay lur Lwenly years. Zu 
LImes p2zv.bu 15 P4,01Z, DUL your Cash 
value al wal time wul be $4,560, so 
tual your insuraace actuaily Costs you 
etoing as your cash value, or banking 
i1und, wil ve $48 more than you have 
paid in premiums. Like the ile policy, 
your” dividends either reduce the 
umount you pay, or increase your Sav- 
lugs luna at the end of the period. 


Loan Values 


22, What are (1) loan values, (2) 
cash values (3) paid-up, and (4) ex- 
tended insurance rights’? 

Ans. (1) A loan value means that 
the insured has the right to borrow 
Irom the Government on the security 
ot his policy. He may secure this loan 
at uny time after his policy has beeu 
iu torce tor one year; provided prem1- 
ums have been paid up to date. 

(2) Cash value means that the in- 
sured has the right to surrender his 
policy to the Government and receive 
io return the saving fund known as the 
cash value.” 

(3) A paid-up policy means that the 
insured may at any time surrender the 
policy, cease to pay premiums, and re 
ceive in exchange a policy for a lower 
amount which 1s “paid up” and on 
which he will pay no more premiums. 

(4) Extended insurance means that 
if the insured lapses his insurance 
after it has been converted he will be 
insured for the full amount of the in- 
surance for a certain specified period; 
and if death occurs within this period 
the policy will be payable to his bene 
ficiary. 

23. Will my converted policy have all 
the usual provisions contained in poli- 
cies issued by regular insurance com- 
panies? 
Ans. Yes. The Government will give 
you as good a policy as you can secure 
from any regular company; and it will 
give it to you at rates lower ‘than can 
be secured by men who have not been 
in Federal service. 

24. May I use my policy as collateral 
at a bank? 
Ans. No. Policies are non-assign- 
able but they are also incontestable, 
non-taxable and free from the claims of 
creditors. 

25. Will converted policies be “par- 
ticipating’ on which dividends will be 
paid? 

Ans. Yes. Converted 
participate in dividends 
gains and savings as 
mined t ‘ 


policies will 
“from the 


58 iwie to continue a 
part of my insurance on the present 
torm and convert the remainder? 

Ans. Yes. If you do not feel able to 
pay the rates on the full amount of 
your policy, convert part of it and con- 
tinue the rest on the present plan. Do 
not lapse any of it under any circum- 
stances. Keep full $10,000 protection 
if you possibly can. 


Monthly Instaliments 


27. Are the rules regarding benefici- 
aries the same on converted policies as 
they were under the original policy as 
outlined in Question 10? 

Ans. Yes. 

28. I am in favor of War Risk Insur- 
ance, but I do not like the provision 
of the law which states that the policy 
is payable in monthly installments. 
Why should not the policy be payable 
to my widow in a lump sum? 

Ans. The purpose of life insurance 
is to provide an income which will take 
the place of the person who is sup- 
porting the family. You probably never 
furnished a large lump sum to your 
family. What you did do was to fur- 
nish a regular steady income, and the 
best way is to replace this income by 
insurance which will go to your family 
when your regular income is cut off by 





for yourself? 


be paid, 
fece of the Policy, will be paid. 
or THKELE TIMES the face of the Policy, 


FOURTH, that in the case of total 
Company wiil pay direct to the insured at 


sas, Michigan, Ohio and the District of 








Mr. Successful Life Insurance Agent: 
Do you want to secure a General Agency 
If so, read this, it is 


WORTH KNOWING 


A $5,000 policy in the United Life and Acciaent Insurance Company guarantees: 
PIKST, that in case ot death trom any cause, $5,000, the face of the Policy will 


1 
SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 
THIRD, that in case of death from certain SPECIFIED accident, $15,000, 


disability, but not to exceed 52 weeks, after which the weekly imdemnity will be at | 

the rate of $25 PER WEEK throughout the period of disability Can insurance do | 

MORE? And WHY should any man be satistied with a policy that would do less | 
Avnual Premium, Ordinary Lite, at Age 35.......ccec cee eee eee eeees $i 8.u5 | 
‘Twenty Payment Life, at Age 35... ..ccssccccccccsccccccccsccessccees 167.1u | 
Awenty Year Endowment, at Age 35...-.cccceccccccecrcscevccvecccee 235.10 


General Agents wanted in the following States: Pennsylvania, Delaware, Kan 


UNITED LIFE AND ACCIDENT INSURANCE CO. 
Home Office, United Life Bldg., Concord, New Hampshire 


will be paid. ; : 
disability as a result of accidental injury, the 
tne rate of $50 PER WEEK during such 


Coiumbia. Address: 








your death. This income is guaranteed 
under the War Risk Insurance Act and 
the beneficiary will receive 240 month- 
iy installments of $57.50 each if you 
continue your full $10,000 insurance. 
it is much wiser to guarantee to a 
widow, or other beneficiary, a certain 
income than to give her a lump sum 
and expect her to invest it and to sup- 
port herself from the income on the in 
vestments. 

29. | see how this applies to insur- 
ance payable to a widow, or other 
peneficiary, but why should not endow- 
ment insurance be payable to me in a 
jump sum? 

Ans. You are perfectly right. Endow- 
ment insurance will be payabie to you 
in a lump sum. In case ot your death, 
nowever, it will be paid to the bene- 
uciary in installments. 

30. lL have no dependents, do not ex- 
pect to have any, and should like tu 
Know why | should continue this in- 
surance 

Ans. Because if you become totally 
and permanently disabled the Govern- 
ment will pay you monthly _install- 
ments, during the remainder of your 
life, of $5.75 for each $1,000 of insur- 
ance which you carry and you can 
never tell when you may have depend- 
ent relatives. It you drop the insur- 
ance now you will not be able to se- 
cure it again, even though you find that 
in the future you are in very great need 
of insurance. 

31. 1 was insured 
war Ww 


isuuus Of the 

» Navy have died from acci- 

vent and disease, and the risk of dying 
irom disease or accident is just as 
great after the war is over as it was 
before. Then, too, the disability clause 
provides an income to you in case you 
become disabled, and aside from this 


it is an ideal method of saving money, 
as explained in answer to Question 21. 


Reducing Insurance 


32. May I reduce my insurance and 
how do I do it? 

Ans. You may always reduce it by 
writing to the Bureau and _= stating 
briefly that you desire to decrease it 
and by enclosing check for premium 
on the reduced amount. But when you 
have once decreased it you can never 
again restore it to the original amount. 

33. When I write to the Bureau is 
there any particular form which I 
should use? 

Ans. No. State briefly what you want 
and be sure that you put down all the 
facts stated in the answer to the sec 
ond question. 

34. I wish to know who gets the pay- 
ments under my policy if the benefici- 
ary dies before receiving the 240 
monthly installments? 

Ans. You may specify in your appli 
cation for your converted policy, or in 
the case of your present policy, by writ- 
ing a letter to the Bureau, that you 
desire a certain specified beneficiary 
within the permitted class to receive 
any installments. remaining due after 
the death of the original beneficiary. 
In case the original beneficiary dies 
before you have made provision for a 
substituted beneficiary, the  install- 
ments will be paid to the benefiete 
within the permitted? =! 
law , 


’ 5 uu 

ine permitted class 

uae ausurance becomes payable to your 
estate. 

35. I dropped my policy because I did 
not know of its value as an option and 
did not understand its conversion 
privileges. Is there any way by which 
l can now reinstate it? 

Ans. Yes Liberal provisions have 
been made for reinstatement of policies 





NIAGARA LIFE BUILDING 











Mohawk Cor. Franklin Street, Buffalo, N. Y 


The Combined 
Life, Sickness 


and Accident 


policies, sold only by the 


Niagara Life Insurance Co. 


(WILLIAM H. CROSBY, President) 


Protects the insured and his 
dependents. 


Live wire reliable agents may 
obtain very favorable 
contracts 





Communicate with 


E. H. BURKE 
Vice-Pres’t & Gen’l Manager 


BUFFALO, N. Y. 








which were lapsed due to misunder- 
tiurding or lack of information. If you 
have lapsed your policy, write at once 
to the Insurance Section, Bureau of 
War Risk Insurance, Washington, D. 
C., and request further information. 
State all the facts in the case, and 
comply with answer to Question No. 2. 

The first thing to do is to reinstate 
your lapsed policy—you may then con- 
tinue it as term insurance for all or 
any part of five years, or you may con- 
vert it at any time, as already ex- 
plained. 


What is the use of 

Have Your writing insurance if you 

Own Policy do not believe in_ it 

Handy yourself! asks the Man- 

hattan Life. Do you al- 

ways have your own. policy handy to 

show the prospect and to help intro- 
duce the subject to the man? 

If you do not, try it. There is noth- 
ing so convincing to anybody as to the 
merits of any given proposition, as the 
proof that somebody else has done the 
same thing, and if it happens to be 
the man who is trying to make the 
sale, think how much more convincing 
it is. 

There are lots of agents who have 
the hope of convincing someone else 
to do a thing, which they have never 
thought to do themselves. Some gen- 
cral agents would not let a man out of 
their office carrying a rate book for 
them, if he had not first taken out a 
small policy on his own life to know 
how it “feels” to be insured. It is ten 
to one that no man can know the “feel” 
without taking out a policy himself. 
Therefore how can he make other per: 
sons feel that way! 

It was the same thing with Liberty 
Bonds. The men who made the most 
convincing talks on the subject were 
the men who had taken the bonds up 
to the limit and then made it almost 
a religion to have everybody else do 
likewise. 

In the life insurance business it is 
also the case that the feellfng of thrift 
and satisfaction at having done one’s 
duty to one’s family is a factor to be 
reckoned with. Agents in the business 
for a term of years often have old 
policyholders tell them that the first 
policy thev w versuaded to take out 

them, as regards an 
‘ir responsibilities. 


* * 


WHY PRODUCTION INCREASED 


‘The Travelers discusses the great 
increase in life insurance production 
in a letter to agents: 

“What are the reasons for this in- 
crease in production?” it asks. “There 
are a number of contributing causes, 
such as the elimination of uncertain- 
ties due to the ending of the war, the 
influence of the adoption by the Gov- 
ernment of life insurance for- soldiers 
and sailors, a greater use of life insur- 
ance to provide the means for the pay- 
ment of inheritance taxes, so that there 
may not be immediate loss to estates 
by the enforced disposal of securities, 
and the prosperity of the people in 
general; but the main cause, it will 
probably be admitted by all, is the epi- 
demic of influenza which started last 
fall and has not yet died out. This 
disastrous plague has shown clearly 
the financial soundness of American 
life insurance companies and_ their 
ability to stand the strain of unprece- 
dented claim losses. It has shown 
also, in a distressing but forceful man- 
ner, the absolute necessity of life in- 
surance’ protection. Men who have 
seen their friends struck down in the 
prime of life have looked to their own 
affairs, and where they have carried 
no protection for their families have 
sought such protection, and those who 
have had inadequate insurance have 
been willing listeners to the plea of 
the agent to make their protection 
adequate.” 
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M. M. Dawson Replies 
to Commissioner 


ARGUES FOR PRELIMINARY TERM 


Reserve is 
of Hear- 


Says Net Level Premium 
Unethical—Aftermath 
ing at Boston 


Miles M. Dawson, consulting a 
at No. 141 Broadway, ha 
ter to The Eastern Underwriter, reply- 
the 
Commissioner Hardison and others at a 
hearing in the 
preliminary 


tuary 
written a let- 
presented by 


ing to arguments 


Massachusetts legisla- 
ture on term valuatiops. 
The the 
duction of the preliminary term system 
did 


Hancock, 


commissioner opposed intro- 
in Massachusetts, as representa- 
the New 
land Mutual, Massachusetts Mutual and 
The letter fol- 


tives of John Eng- 
some other companies. 
lows: 

Editor The Eastern Underwriter: I 
was much interested to note the twelve 


arguments presented by the Commis 
sioner of Massachusetts why prelimi 


nary term valuations should not be per 
mitted in that state. No better illus- 
tration of the obfuscation under which 
the supporters of an artificial system 
of reserves labor could be given. Tak- 
ing up his statements in order: 

“1. It would weaken the security of 
the policyholders.” 

Obviously to impose a higher stand- 
ard than is actually required as a con- 
dition of solvency “weakens the secur- 
ity of the policyholders” because if the 
company is caught in such a position 
that it cannot comply with this exces- 
sive requirement, it is ruined, although 
really entirely solvent. 

Funds of Policyholders 

“2. In effect, it is a scheme to make 
the policyholders furnish funds for fi 
nancing the company and for declaring 
dividends on the capital stock.” 

In a mutual company—and nearly all 
American companies are either mutual 
or participating, which is the same 
thing—-the policyholders must furnish 
the funds. It is certainly fair that they 
should be furnished as the obligations, 
incurred on account of these policy- 
holders, mature and that the mortality 
and expense be provided for, both as 
to their amount and their incidence 
This is fully recognized as to mortality 
and there is no excuse for failing to 
recognize it as to expense. 

“3. Stockholders may be 
such a plan 
public is not.” 

The public is so much interested in 
having the door opened for the estab- 
lishment of new solvent insurance com- 
panies that to-day nearly every state in 
the United States has at least one such 


interested 


to see succeed, but the 


successfully operating. Until a fair 
and just system of reserves could be 
used it was not possible to establish 


these new companies on mutual plans, 
but only by mortgaging the policyhold- 
ers’ interests to stockholders who put 
up, and apparently sank, large surplus- 


es in establishing the business and 

thereafter were compelled to gouge the 
policyholders to get it back. 
Surrender Values 

“4. It is a disadvantage to the poli 

cyvholder in case he is obliged to sur- 


render his policy as the surrender equi 


ties would be less than under the full 
reserve plan.” 
The surrender values allowed by 


most of the companies operating on 
the straight modified preliminary term 
plan are about the same as those of- 
fered by companies operating on the 
net level premium reserve plan, and 
wherever a difference exists it enables 
a slightly higher dividend to be paid 
by the former, all other conditions be 
ing the same. 

“Dd. It discriminates, as 
from an insurance 


like 
standpoint 


risks 
would 


pay different for their term in 
surance.” 

ihere is no such discrimination whe 1 
ine straight modified preliminary term 
;lan is employed, which is the case a 
regards the New England company o. 
behalf of which especially a modifica 
tion of the Massachusetts requiremen 
was requested. It employs for term in 
surance the first year an amount equ.) 
to the renewal premium on its ordinary 
life plan and as regards all other plan 
charges itself with a reserve from th« 
excess. This also is the fact as to com 
operating under the laws of sev 
eral other states, and no other method 
need be permitted in Massachusetts 
It must be borne in mind, however 
that net level premium reserve compa 
nies if paying unfairly graded rates of 
commissions, such as the same rat 


rates 


panies 


upon a twenty payment life policy as 
upon an ordinary life policy, are di 
criminating in a similar manner 

“6. Policies of this kind cannot b 
sold for what they are. Their true 
character must be concealed.” 

The true character of the net level 
premium reserve policy is what is con- 


cealed Companies which reserve on 
this basis ure unable to accumulate 
these reserve out of the premiums 
upon the policies after meeting the 
mortality and expense costs, for sev 
eral years after they are issued. 


Security of Policyholders 
“7. The plan lowers not only the se 
curity of the policyholders, but the 
ethical standard of the business as 
well.” 
It is false ethics to pretend that you 


are doing a thing which you are not 
doing, and it is the net level premium 
reserve system, which is the unethical 


one for that very reason. 

“8. The old Massachusetts 
full reserves has stood the 
sixty years, and no company 
ever began business under it 
failed.” 

Only one company has 
ness in Massachusetts since 
serve system was established. The es 
tablishment of that company was by 
inking a vast amount of money, raised 


plan of 
test for 
which 

has 


begun busi 
this re 


by a holding company. It could not 
have lived a day under the net level 
premium reserve plan, had these ex 


penses been met out of its premiums. 
The managers of that company, as a 
result of their experience, favor the 
recognition of modified preliminary 


term valuation. 

All the other Massachusetts compa- 
nies were organized before there were 
any legal reserve requirements, and 
notwithstanding the fact that exceed 
ingly low commissions were paid in 
those days it is perfectly well known 
that not one of them could have stood 
a net level premium valuation in its 
early years. 


“§ Not only have companies suc 
ceeded under it, but when that success 
has become marked there 1s plenty of 
margin for profits as well as for ex 
penses of the stock companies, as has 
been abundantly shown by the decla 
ration of stock dividends.” 

It goes without saying that, after a 
company has sunk in the maintenance 
of an artificially and unnecessarily high 
reserve a large amount of money which 
is annually released by polfcies reach 
ing a sufficient age, so that out of thei: 
net premiums those reserves may have 
been accumulated (not by reason of 
the reserve assumptions, but by reason 
of a margin over and above the same) 


and merely needs to sink again this 
same amount or about this same 


amount on account of new business, it 
comes to a point where it can ride on 
even keel and where it cuts no particu 
lar figure whether these reserves are 
on this artificially high basis or on the 


ordinary basis, so long az there are 
these margins; but such company, a 
in the case of a large number of the 
net level premium reserve companies 


which have gone by the board, finds 
itself in an entirely different position 
when its mortality regularly approach- 


cs the expected and its interest rates 
are not higher than were assumed, and 
not one but many of such companies 
have, by reason of this reserve system, 
been cut off from obtaining new busi- 
ness in sufficient volume, and thus 
ruined. 


Commissions 
“10. A preliminary term company in 
order to get the business would have 
to pay higher commissions and there 


would be also a tendency to lower the 
grade of the agents handling such busi 
ness. 

It is easy for the State of Massachu- 
setts to limit, as has the State of New 
York, the amount which can be paid 
for commissions, and it should do this 
regardless of the reserve method 
adopted by the company 

(Continued on 


page 11) 





More 
Power 
To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 


give our men. No 
other life insurance 


company does as much 

to insure the success 

of its Field Force. Ask 

any Bankers Life man 
or write 


Bankers Life 
Company 


DES MOINES 




















HOME LIFE 


INSURANCE CO. 
(Purely Mutual) 

256 BROADWAY, NEW YORK 

GEORGE E. IDE, President | 





The 59 Annual Report of the 
Home Life Insurance Company 
shows over Four Million Dollars 
paid to policyholders in 1918, of 


which over Seven Hundred Thou 
sand was in dividends The in 
fluenza pneumonia epidemic caused 
an abnormal mortality greater than 
any experienced in the Company's 
history, but notwithstanding this 
the assets show an increase of 
more than 4% and are now 
Thirty-Six Million Dollars 


The total insurance in force was 
increased during the year 8.6% and 
is now nearly One Hundred and 


Fifty-Nine Million Dollars 


over 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. 

















Build YourOwn Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 
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THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
S. WELD, Superintendent of Agencies 








IN THE CENTER OF THE U. S. A. 





F 
| 


AS EVERLASTING 
MAS THE HILLS 











is located a big, vigorous, and growing in- 
stitution of Life Insurance. 


Our geographical 
render exceptional service 
holders and field force. 


Over $180,000,000 of insurance in force. 
Investigate for yourself. 


Missouri State Life Insurance Company 


St. Louis, Missouri 


enables us to 
to our policy- 


location 
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The Travelers discusses 
A (emiliar the familiar question as 
Qu_3tion to what percentage 
Arc vered of a man’s’ income 
should be used for the 
''- ce of life insurance. The an- 
inging from 5 to 20 per cent., 
ve the question as much unan- 
as before. Generalizations do 
individual cases. If a tailor 
'] u> we needed from 5 to 20.yards 
rial, we would be sure that 
yuuld be a misfit in one direc- 

ti ‘ nother. 
al answer, says the Travelers 
t |« dependent on a man’s needs 
purpose in taking out the in- 
We A very successful agent says 
that first consideration is so to win 
be con! lenee of the man solicited that 
! tell something of his affairs. 
Only » this foundation can one figure 
sith him: how much income his family 
1 ‘en his own income stops, or 
wh: t may be his own income prospects 


1 inexperienced solicitor falls 
‘iis point by quoting the prin- 
isel «1 of a policy, while he should 
he oll’; the insurance on the income 

wil duce. Get the prospect think- 

ct i-come for his family, or his 
lt «ge, and he will understand 
ere clecrly the actual measure of the 
su") « and you will write him for 
mre than you possibly could by sell- 
ive him a lump sum. 
7 os + 


What would you think of 

The Best a man who was so afraid 

fckoo!l fer that he might be asked a 

Agents question he couldn’t an- 

swer, that he wheeled 
sreund a vet of the Encyclopaedia Bri- 
tannica in a barrow in front of him, so 
that he could be sure of having the 
right-answer promptly? It sounds ab- 
surd enough, and yet it really is not 
much more absurd than what some 
new agents do in trying to “get up” 
the whole subject of life insurance, be- 
fore they begin to canvass actively. 
They load themselves down at the start 
with an unnecessary amount of infor- 
matory paraphernalia which cripples 
their mobility of action. They hold 
back their skirmish line, because they 
want it to be accompanied by a siege 
battery, and sometimes they get so dis- 
couraged they forsake the business be 
fore they find out their mistakes. 

If we study the careers of successful 
agents, it is instructive to find how 
many of them began to canvass before 
they knew very much about life insur- 
ance. They had grasped the essential 
fact that life insurance protects widows 
and children from misery, and old age 
from comfortless dependence. That 
was enough to fire their ardor. They 
wanted action and their -enthusiasm 
brooked no delay. They wanted to feel 
that they had done something. 

Their ignorance was irksome. to 
them, They studied hard—in fact, you 
will find that some of them are study- 
ing even harder today than they did 
at the beginning. Each case they wrote 
helped in their education, which was 
not theoretical or speculative, but prac- 
tical to the last degree. They wanted 
to be able to make, without any waste 
of time, a diagnosis of a case which 
would reveal to them promptly and 
certainly just what form of policy a 
prospect needed. They wanted to read 
men quickly, and then without anv 
mental fumbling to offer the right pol- 
icy, and to sell it 

They scon began to realize that the 
more they knew in this practical way 
about life insurance, the fewer words 





it took to convince a man to insure. 
The more arguments they knew of a 
practical nature, the more certainly 
they chose the right one, and then, 
very likely, got it across so convinc- 
ingly that it did not sound like an ar- 
gument at all. 

Another thing is in evidence. Think- 
ing has played a much more important 
part in the education of these success- 
ful agents than mere reading. It is not 
what they have read, but what they 
have read and then have thought out 
for themselves which has counted. 
When they were reading, they did not 
treat their memory like a junk heap, 
and merely tumble in facts. They 
snapped up something from their read- 
ing, saying to themselves, “That is 
worth trying out.” They did try it out, 
bringing to bear all their acquired 
skill, so as to make it a fair trial, and 
then observed and studied the results, 
keen to make an improvement if pos- 
sible. 

A very successful agent recently said 
that the most valuable thing about his 
insurance education had been his own 
failures, from which he had learned 
even more than from his successes. It 
is well for the new agent to begin his 
insurance education understanding this 
fact. The longer he puts off getting 
down to actual canvass, the longer he 
will be in beginning his real insurance 
education. The most ambitious begin- 
ners, and those who are most likely to 
succeed, are those who canvass by day, 
and then turn teacher to themselves at 
night, profiting by the experiences of 
the day. This sort of a night school, 
where the teacher and scholar are one 
and the same person, is the best school 
for agents in the world.—‘Provident 
Notes.” 

. * * 


Perhaps the most com- 

Meeting mon objection to taking 
Die-to-Win out insurance’ encount- 
Objection ered by industrial agents 

is that a_ policyholder 

must die in order to win. “In such a 
case one can present and talk up the 
features of the twenty-payment life 
and endowment policies,” says a Pru- 
dential producer. “In seeking weekly 


heritance taxes. 





Insurance Men In 
the Country 


If you want to find out the inesti- 
mable value to them in their work 
of the Shanbacher Research Charts 
covering the Federal and State in- 


you to sell men of means who here- 
tofore were not even approachable 
on the subject of life insurance. 

Mr. Shanbacher has completed the revision 


of his charts as effected by the new revenue 
act and they are now ready for distribution. 


For further information address 
The Eastern Underwriter 


Sales Agents 
NEW YORK CITY 


The set enables 

















income policies for the heads of homes, 
it is an excellent plan to make a good 
round of calls to the same clients, say 
in the evening, especially where the 
family is large. The best argument for 
this kind of policy is to inform the 
prospect of the claims that are being 
paid in his very neighborhood, even to 
show the income check. ach week, 
when collections are being made, is 
an opportunity to write the policy of 
another member of the family on the 
strength of the good work that your 
company is doing in the vicinity.” 








and size are impressive. 


out of first-time customers. 





What An Agent Wants 


A Company whose name, everywhere a household word, 
is his best introduction. Prestige is a door-opener, and age 


Policies that are unexcelled. Big Dividends. Strength 
and safety that need no demonstration. Unsurpassed ser- 
vice to policyholders—the thing that makes solid patrons 


The Oldest Company in America! Come with it and you 
will stay with it and it will stay with you. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 

















The life insurance com- 

The League panies of America may 

for be considered a League 

Protection for Protection of the 

highest development, 
says the Puritan Life. They form an 
association which protects millions of 
dependents that otherwise would be 
left by the death of the wage earners 
dependent and without means of earn- 
ing a livelihood. 

Life insurance has had to fight its 
way, has been obliged to talk its wares 
to those that needed it as they do the 
clothes that cover their nakedness, it 
has been obliged to do all but force 
itself upon the public, yet it has saved 
that very public millions and billions 
of dollars in taxes to care for depend- 
ents and to establish homes and 
asylums for the needy. 

If this great League for Protection 
could make its message heard by those 
other millions that give but a deaf ear 
to its cry the public could close asylum 
after asylum and millions of women 
who toil from morn until night for a 
mere sustenance would know that bet- 
ter things are in store for their 
younger sisters. 

The League for Protection protects. 
There is not a weak article in its cov- 
enant. There is not a danger left 
lurking. 

The League for Protection is the 
salvation of the world in more ways 
than one. 





ELECT F. J. O’NEIL PRESIDENT 

Francis J. O’Neil was elected presi- 
dent of the Travelers Club, an organi- 
zation of men home office employees 
of the Travelers Insurance Company, 
at the tenth annual meeting held in 
Hartford March 27th. The other offi- 
cers elected were as follows: 

Vice-president, J. D. Whitney; finan- 
cial secretary, E. W. Frisbie; recording 
secretary, C. A. Cullen; treasurer, R. L. 
Hills; historian, L. E. Case. 
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Pennsylvania 1918 Life Figures Security Mutual Life Insurance Compan 
: P i d Outstandi y 
: remiums an ndain . 
: ulsta g Binghamton, N. Y. 
; Insurance Offers to men able to produce business first class territory, 
in Force Insurance Premiums In Force : : é * 7: . . 
nian a8 Qemmene Dec. 31,1917 Written 1918 Received. Dec. 31, 1918 with direct contract providing liberal compensation. 
Peden LAGS ci cscccccecacesccesssccvesneed $18,063,086 $1,588,667.75 $59,183,007 
American Bankers 5 133,767 13,618.68 057 e 
American Central 80,663 39,153.39 1,556,889 For particulars, address 
American National - ‘ 33,000 9,226.35 262,939 
Dattiasere LATS cccesccccticsccccccoccsns £858, 1,031,976 191,579.83 5,426,948 * 
Bankers Life, Des Moines............. 14,976,811 1,761,008 357,731.05 16,010,834 Cc. H. JACKSON. Supt. of 
Bankers Life, Lincoln ............0.0+ 1,603,813 209,619 60,203.37 1,737,932 - JACKSO , Ss pt. Agencies 
Bankers Reserve Life ..........++ee+e+ 181,532 4,007 6,416.80 159,776 . 
NSS eee 20,241,727 2,995,050 716,078.55 21,666,199 
Canada Life —— Babess nano nteneale eg 1,168,139 189,277.85 “a 
Central Life, Des Moines............. 334, 142,000 9,250.67 89, 2! 
Colonial Life, Jersey City......c.cce- 791,736 46,001 26,411.17 755,500 AQ 712 LEADS 
Columbian National om ivgcasreiediatnkente tro 896,812 146,198.91 Sena ' : > | 
Connecticut General Life ........-+.++5 13,425, 11,910,908 496 464.02 24,153,711 were distributed among Fidelity field men in 1918—the result of 
Connecticut Mutual Life .......++++++ 21,597,449 3,703,013 719,704.72 23,084,745 our direct mail advertisin r. This is agency co-operation on a 
Conservative Life, Wheeling ......... 552,250 285,500 24,890.91 646,150 . S - &. ee y p . 
Continental Life, Wilmington 2,845,221 497.722 86,080.71 3,150,109 vast scale and explains why we are writing more business than 
Continental Assurance, Chicago 0 161,010 3,201.36 119,315 at any time in our history. 
Equitable Life, New York ........ . 193,443,310 23,797,437 6,927,713.99 209,393,827 TI Fideli > . 
Equitable Life, Des Moines........... 15,064,330 4,001,799 473,904.73 17,800,748 1e Fidelity operates in 40 states. Full level net_ premium 
Eureka Life, Baltimore sgreeerevencness a 28,500 2,053.57 66,662 reserve basis. Faithfully serving insurers since 1878. Insurance 
Farmers and Traders Life...........+- 1,129,¢ 861,500 46,481.12 1,706,000 in force over $150,000 
Rederal: Life, Chicag0. ....+:.0.00.0000s 692.598 88,465 16,491.30 585,887 $150,000,000. 
Fidelity Mutual Life, Phila............. 25,049,344 3,490,811 999 062.95 26,394,464 A Few Agen Ynening ; 
Cisse Like, CR cccsencs-cc.csenseees 5.524.997 1,163,697 263: 320.66 6,140,600 gency Openings for the Right Men 
Guardian Life, New York.............. 6,256,061 1,035,244 240,065.00 6,785,184 
Home Life, New York...........+e0e0+ neue 1,240,932 337,761.57 Hye bee THE FIDELI a ¥ MU I UAL LIFE 
Home Life, Wilmington ............... 10,763,772 2,554,051 309,103.55 11,807,416 
Illinois Life, Chicago .............00-.++ 4,509,286 131,809 106,233.12 3,923,117 INSURANC » P ’ 
International Life, St. Louis .......... 653,957 312,102 30,047.65 822,209 6 CE COMI ANY, I HILADELPHIA 
John Hancock Mutual Life............. 40,713,790 8,347,936 1,548,837.14 45,390,247 WALTER LE MAR TALBOT, President 
Bntetts Lite, Dover cicccsccectvcevees 0 238,500 6,018.38 237,500 
Lincoln National Life, Ft. Wayne.... pvt 90,354 20,465.13 590,018 
Manufacturers Life, Toronto .......... 444, 15,500 15,923.03 441,980 
Manhattan Life, New York .......... 3,425,159 219,715 97,545.73 3,319,790 7 . Dr 
Maryland Life, Baltimore ..,.......... 397,543 10,999 13,254.47 362,004 A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
Maryland Assurance, Baltimore ...... on 37,000 644.44 37,000 purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
Massachusetts Mutual Life ........... 24,300, 4,029.839 843,478.91 26,606,608 VAT.IEFS. rate an INSUR ICE PROPOSITION which i . 
Merchants Life, Burlington ........... 360,512 1,200 19,874.27 7A * ree p ad . mating RANCE I ROI [TION which in the sum of 
Metropolitan Life, New York.......... 194,546.418 69.544 158 7.283 053.51 45 811,90 I ~ b EEFITS, is unsurpassed for net low cost and care of inter- 
Michigan Mutual Life, Detroit 2 954 407 492.474 94 232.50 3199 91 ests of all members 
Missouri Stat Life, St. Louis $i 2 271,837 670,241 87,488.56 2 73214 
Mutual Benefit Life Newark . 69,503,448 8,376,963 2. 214.328.88 74.295 06 ‘ 
National Life, Montpelier sain 16,224,997 1,433,778 527,166.34 16,754,975 
National Life, Chicago ? : ‘ . 2,586,584 705,140 98,061.15 2940 314 . : 1 
New England Mutual Life veces e 32,514,187 3,531,874 1,098,928, 27 33,784.49? Life Insurance Company 
New World Life, Spokane ae 49,000 1,076 1,306.27 34.076 OF PHILADELPHIA 
New York Life ...... ener 17,756,392 5,899.454.40 155,856,831 , 
Niagara Life, Buffalo .............+.. 1,360 378 3,000 41,376.53 1.221 854 a 
North American Life, Toronto........ 13,500 0 421.95 13.500 ial lls one toes ere > ed ¢ rg 2s ine . 
North American Life, Chicago ........ 1,558,701 151,700 31.871 50 1.191241 On January 1, 1909, rates were reduced and values increased to fu'l 
Northern Assurance, Detroit ..... ... 837.306 433,150 36,951.79 1,188,956 3% reserve 
Northwestern Mutual Life ............ 98,614,974 9,581,100 3,337,389.61 105,005.9'6 
at ae eS Se ere 3,735,271 503,953 144,418.60 4,148,583 
Phoenix. Mutual Life, Hartford....--., 1261388 en ae 25 a 
Phoenix Mutual Life, Hartford........ 12,361,385 1,709,490 480.141.30 13,165,084 
Prudential, Newark Serer meremeree 50.965.518 6.979.351.51 242,799.13} 
Penn Mutual Life, Phila.. ere Be, | 13,747,410 4,118,.486.66 127.472.2965 e 
Pennsylvania Mutual Life, Phila...... 1,360,397 MANN %.390.75 1 479.407 
Philadelphia Life ...ccesccessecs ...+ 22,496,734 2,776,315 571.218.99 23.006.69" B B k . R d f 
Presbvterian Ministers Fund ......... 3,971,785 226,934 153 065.19 4.065.719 usiness oOo s or e€a ers oO 
Provident Life & Trust......... . . 108,391,086 14,390,226 3.516.735.53 112 845.154 
Reliance Life, Pittsburgh 16, 108.700 3.175.250 605.306.61 17,959,973 
Reserve Loan Life, Indianapolis..... 1,387,935 310,190 51,715.56 1 520,991 HE AS RI I R 
Royal Union Mutual Life...... -»+ 5,168,204 650,397 199 669,25 § 090,42? 
Scranton Life, Scranton cameo 15,533,203 2.391.204 61.046.24 16.384.912 
ndar« ife, Pittsburgh ’ 13,119,245 1.148.535 355 188,23 ? 52? 096 ° ° . 
~ pater ; oy en ee 3364-207 aged conn 7 . oy The Knack of Selling—3 vols.—$1.65 How to Write Business Letters—$1.35 
Security. Mutual Life. Binghamton .. 5,274,553 545,191 189 545.01 5,299.95? : : Whatever kind of letter you must write— 
State Life, Indianapolis eeery © is oye 990,543 158 08 38 6,854,361 ° doy : Knack Pc sales, collection, credit or complaint—make 
State Mutual Life, Worcester........ 13.71.8514 16,540 415,261.83 14.758.74 ,e feed 1S su that satisfactory results will follow. 
Sun Life, Montreal . eaereta .-- 6,122,491 37? 696 232,166.12 6,124.09 ywiled-down ex ‘ne low to ' BR : A 
Sun Eile, WIM ocicseiscccsedsnss 77,500 188 500 4,218.63 "157.500 perience of hun . at i t ee san seni alle ae 
Travelers, Hartford . 418 100,760 19,591.773 1,568 430,41 61.518.560 dreds of “star” study of more than 1,900 letters—some un- 
Union Central Life, Cincinnati ........ 28,804,545 4,302. 567 1,115,510,77 30,705 623 business winners usually successful, others partially so, and 
Union Mutual Life, Portland .. - 3,113,569 §16,377 101,993.90 3,285.80 It» three handy me which failed of their purpose, This 
I'nited Life and Ace ide nt, Concord : 361,50" 19).545 14 208.08 384.545 volumes cover book tells why they were successful or why 
Inited States Life, Ne Ww York ; : 3,214,749 317.417 87.716, 22 3.180, 295 selling complete they failed How to Write Business Letters 
Western & Southern Life, Cineinnati 1,388,751 625.000 57.774.77 1,733,171 ly. It takes you takes the actual every-day correspondence 
SS through _ er you receive and shows you specifically how 
cessive stages oO Oo answe » es es S 
M. M. Dawson’s Letter surance proposition be ‘actuarially the sale, from : r it with the Best results. Shows 


you with reproductions of actual letters that 
the preparation have sold goods, collected accounts, in- 
on through to the creased trade and prestige for some of the 
close ou can shrewdest correspondents in America, Here, 
understand the too, are reproduced whole series of follow- 
laws of — selling up letters that have won countless dollars 


On Preliminary Term sound.’ It must be fair and practical 

ore “e ; : as well.” 
(Continued from page 9) With this proposition there is no 
It has not been necessary for all the quarrel, but the difficulty about it is 


























preliminary term companies to pay that the net level premium reserve perfectly. _Shows in additional profit. A careful reading of 
; Scat T f . how to overcome one of the Series alone may give you new 
higher commissions. The use Of which takes the money or the existing weak points—win idea ie your letters worth Geamels a 
straight modifiel preliminary term re- yolicyholders and puts it un for the os nt aga dollars. It isn’t necessary to tell you that 
serves gives a guide, as regards the new policyholders gives to the latter 'erease — ae _— ae eg ae letters are vital to your ravines. | ng 
ayvme . Scat : thic is in- jihiieenioe : RS et Be volume is divided into two parts, covering know it If they are foréeful, “live,” dip- 
wie of commissions, which is in- no substantial advant ige whatever, he the phases of selling that are vital in win- lomatic, powerful, larger returns are sure 
valuable. The very worst cases of ex- cause the sum which was put up fer ning success 1 result This book tells how to make 
travagant commissions the country has them must be deducted from the re 1-Mapping out the canvass them so. 160 pages. Illustrated. 
ever known were in companies main- gervesg hefore allowing them surrender 2.-Managing the interview 
taining net level yremium reserves s - j ' * - see . =e peste 3-How and when to close MAIL THE COUPON 
: P ‘ eee a ues mn case they do not con a 4 Finding and correcting your weak points 
In the Armstrong investigations we their policies, and must be met out of 5-Getting in to see the prospect Can you use these books in your busi- 
turned up instances of this sort where their surplus in case they @o. 6 Acquiring the art of mixing ness? If so, just check and fill out the 
in particular fields the new business “12. A company proclaims its we xk Every successful inan is a salesman, He ragged ag _ se Fay Bag 
was costing from 200 per cent. to a% ness by adopting such a plan.” ells his ideas, his services, 01 i. f° _ books are sent to you, all packing and 
ugh as 5 yer cent. o ie first year’s 1ere is nothine weak about char~ pede he pager te tag Mages age thn shipping charges prepaid, 
a _ 2 . is : . Tt I y I I tt ot | Wility to J . “ pie tne rato y 1 
Py hrougn bh ability © persuade c . 
premiums. ing reserves which are ample and nae» . scleod’ amakes 0 peneieie ee Tas eg Bsa we) he ee 
Actuarial Soundness which maintain the company actuari- almost every man to be possessed of real 5 Was ot, ew See, © 
“11. It is not enough that a life in- ally, i. e., actually, sound. elling ability 
| PENNSYLVANIA OPPORTUNITY The Eastern Underwriter, 105 William St., New York, N. Y. 
nc e th 100 have cl e Name o6boneennsecerensteuetosscnescatenees . 
If you are interested in making a permanent connection with an old well estab 9 ase basa ; = peeve elbare id, = d. My 
lished company with a progressive management and an unequalled dividend record. cx to ror E Reset aul TER, cciveicccudsosndessearvecebens 
it will be to your interest to investigate our proposition. How to Write Business Letters...... $1.35 ' 
hititeasin PERMANENT, The Knack of Selling—3 vols. .....-.. 1.65 City and State ...cccccccccccccccccccceccos tee 
ss, ES 
7 wale thas sean ses ade teeeceesatt Reta pe ee 
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COMPENSATION “INIQUITIES” 

Straining at a gnat would seem to 
be what the New York State adminis- 
tration is doing in giving to the daily 
papers columns of “sob” material this 
week regarding the iniquities alleged 
to exist in the direct settlement of 
claims under the Compensation Act. 

The preliminary report of Jeremiah 
F. Connor, Governor Smith’s special in- 
vestigator of the State Industrial Com- 
mission, undoubtedly has shown that it 
is possible for a claimant under the 
act to be underpaid because no syste- 
matic method was provided for follow- 
ing up injury cases to aseertain if, after 
settlement, any new developments had 
worked a greater hardship upon the 
worker than was at first discovered 
and provided for in the award. 

The cases of underpayment alleged 
in the investigator’s report were all ap- 
proved by the Commission in the regu- 
lar way. It is likely that an investi- 
gation conducted for purposes other 
than those thought to be behind this 
cne would reveal many cases where 
awards were made in excess of what 
was necessary to compensate for the 
injuries suffered. At any rate the un- 
wisdom of so glaringly presenting the 
alleged weakness in the administration 
of the law during a time of great in- 
dustrial unrest is recognized. The 
whole affair seems to be one in which 
legislators might have set about re- 
medying the defects without resorting 
to what is feared to be an effort for 
political aggrandizement, while at the 
same time greatly increasing industrial 
distrust. 

When the New York compensation 
act was passed it provided for the in- 
vestigation and payment of all claims 
by the Commission, the carriers to de- 
posit certain funds with the state to in- 
sure prompt payment. The Commis- 
sion got so far behind in its work of 
investigation and payments that it be- 
came a scandal, which ultimately was 
brought to the attention of the then 
governor. He recommended legislation 
providing that direct settlements be au- 








thorized but that they were still to be 
approved by the Commission. This re- 
sulted in clearing the files and claim- 
ants were not kept waiting long peri- 
ods for much needed funds. 

A short time ago Mr. Connor was ap- 
pointed to investigate the Commission 
and the State Fund. He reviewed about 
1,000 claims, all of which had been 
passed upon by the Commission in the 
regular’ way. Most of these claims 
were of the specific indemnity class, 
lump sum settlements, the class of 
claams among which cases of uninten- 
tional injustice could most easily oc- 
cur and for which the investigator was 
epecifically seeking. 

It is known to all compensation in 
urance men that long after a claim is 
ettled and the injured person has re- 
turned to work, he may be round to be 
suffering from some indirect result of 
his injury, which result could not have 
been foreseen earlier. 

As in some of the cases glaringly set 
forth in the investigator’s report as be- 
ing unjust, the claimants were satisfied 
with what they received and they made 
no complaint. In the case of Nora 
Ryan, referred to in the newspaper re- 
ports, one of her little fingers was am- 
putated following an injury. It was 
afterward found that the next finger had 
heen rendered stiff by the operation, 
which increased her inefficiency. 

There are doubtless many cases 
where claimants are paid either too 
much or too little for the injuries they 
receive, but these discrepancies are 
not always apparent until long after 
the injury. If all the many thousands 
of claims are to be reviewed from time 
to time to discover possible errors, it 
opens an interesting question of in- 
creased liability under the compensa- 
tion act and greater cost of administer- 
ing the act by reason of the vastly in- 
creased amount of investigation neces- 
sary. 

Mr. Connor has recommended = an 
amendment to the law abolishing di 
rect settlements and requiring the Com- 
mission pass on all claims. The pro- 
posed amendment would restore the 
act to its original form, except that the 
awards are to be paid by the insurance 
carriers instead of the Commission, as 
before. 

BILL TO PROTECT INVESTORS 
Senator James A. Foley’s bill in the 

New York Senate, which, if passed, will 
operate to cure existing evils in con- 
nection with the sale to the public of 
securities, should have been enacted 
into statute years ago. There is no law 
in force in New York’ State which is 
strong enough to protect the public 
from questionable security flotation 
schemes. In fact, there are numerous 
swindlers who have mulcted the public 
of millions, and who cannot be con- 
victed by the public authorities al- 
though they have been tried several 
times. That these men are permitted 
to operate and fleece people is a sad 
commentary on the existing laws. The 
Foley bill will throw the searchlight 
of publicity on all promotions, which 
will benefit honest financial undertak- 
ings, while it will largely prevent the 
exploitation of the saving and invest- 
ing public. 
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JOB HEDGES 


Job Hedges, counsel for the Associ 
ation of Life Insurance Presidents, has 
been appointed receiver for one of the 
New York City’s local transportation 
systems. The appointment was made 
by Federal Judge Mayer. 

* a” ~ 

Vice-President Taylor, of the Metro- 
politan, has been doing some advisory 
work for the War Risk Insurance 
Bureau. 

a a + 

W. S. Crawford, of the “Journal of 
Commerce,” was given a dinner by 
local newspaper men at an up-town 
restaurant on Monday night. 

* ¢ 8 

Charles H. Holland, president of the 
Royal Indemnity, is expected back 
from England next week. 

* * - 

James Wyper, vice-president of the 
Hartford Fire, has a splendid article 
on “Character—the Greatest and No- 
blest Attribute of Man, the Touchstone 
by Which Thoughts and Acts Are 
Tested” in the current issue of the 
“Hartford Agent.” 

” * * 

Frank K. Daniels, superintendent of 
the employment department of the 
Aetna Life Insurance Company; Car- 
lyle H. Johnson, of the life department 
of the Travelers, and Frank J. Parker, 
cashier of the Connecticut General 
Life Insurance Company, have been 
nominated for the office of Aldermen 
in Hartford. 

* - e 

Dr. Louis |. Dublin, statistician of the 
Metropolitan Life, was decorated with 
the Order of St. Sava, the patron Saint 
of Servia, for Red Cross services in 
that country. 

. * s 

W. J. Arnette, of the Volunteer State 
Life, who has been in France as a 
member of the A. E. F., returned to 
Chattanooga this week. 

* * &* 

William L. Mooney, agency secretary 
of the Aetna Life and subsidiary com- 
panies, heads the city sales committee 
for the Victory Loan campaign in Hart- 
ford, which starts on April 21st. Mrs. 
Morgan G. Bulkeley, wife of ex-Gov- 
ernor Morgan G. Bulkeley, president 
of the Aetna Life, is state chairman 
of the women’s committee for the loan. 

* ok * 


John Kelly, a life insurance agent in 
Passaic, N. J., is now with the War 


Risk Insurance Bureau. 





George Chappell, general manager of 
the Royal, will sail on the ‘Maureta- 
nia,” and is due here tne middle of 
this month. 

- * x 

Frank A. Lown, of the Lown & Sher- 
win Insurance Agency, Batavia, N. Y., 
has returned from Camp Upton, having 
received his discharge from the army. 
He went through much of the fighting 
in France with the 335th machine gun 
battalion of the 87th division. He en- 
tered the army on July z3rd, sailed 
for France on August 23rd, sailed from 
France on February 23rd, and arrived 
in Batavia on March 23ra. 

* * * 

J. R. Windless has been appointed 
manager of the Canada Life for the 
United Kingdom, succeeding A. D. 
Cheyne, who has resigned. Mr. Wand- 
less became a fellow of the Institute 
of Actuaries in 1905, and has since that 
date been associated with the Company 
2s manager for the United Kingdom. 

* * * 


Harry Scott Whiting has been ap- 
pointed assistant secretary of the Sun 
Insurance office in London. Since 1893 
he has been with the Sun, and after 
rassing through various sections of the 
Foreign Department, he was made for- 
eign superintendent in March, 1913. He 
has traveled abroad for the Company 
extensively. 

oe « 

J. L. MacKay, policy clerk in San 
Francisco office of the New York Life, 
is back on the job with the rank of 
Sergeant-Major and minus part of a 
foot but still walking well. He entered 
the army at Camp Lewis, .Washington, 
in the fall of ’17, went to France with 
the Ist Regiment of Engineers, 1st Di- 
vision, served six months in Lorraine, 
and in May was in the thickest of the 
Battle of the Somme where a shell got 
his foot, recovered quickly and was 
put at work in France on motor trans- 
port service. Was sent to the Baltimore 
Hospital in November for further treat- 
ment and recuperation and was honor- 
ably discharged in February. 

oe ca a” 


Captain James B. Moody, Jr., who 
was in command of Company C, 301st 
Supply Train, Seventy-fifth Division. 
A. KE. F., in France, has returned to 
Hartford from Camp Dix, having been 
discharged from service. He has re- 
sumed his duties as superintendent of 
agents in Connecticut of the New Eneg- 
land Life Insurance Co. under General 
Agent Lee C. Robens. He was in 
France from July, 1918, until late in 
February. 

* * * 


Milo Hunt, chief of the experience 
division of the personal accident de- 
partment of the Aetna Life Insurance 
Co., has been elected a member of 
the Goodwin Park Golf Committee of 
Hartford. Mr. Hunt has been a golf 
enthusiast for many years and has 
been identified with the Goodwin Park 
team ever since its organization sev- 
eral years ago. Besides being a golf 
player of reputation, Mr. Hunt is also 
a bowler of ability and has for some 
time been connected with winning 
bowling teams in the insurance city. 

* * * 

Charles E. Parker, manager of the 
New England department of the Insur- 
ance Company of North America, and 
Mrs. Parker, returned last week to 
their home in Hartford from Bellair. 
Florida, where they spent several 
weeks. 

* *£ ® 

Norman C. Stevens, secretary of the 
Aetna Casualty and Surety Company, 
has been elected president of the Ma- 
sonic Mutual Benefit Association of 
Hartford. 
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An Agent’s “Unearned 
Commission Reserve’ 


DUTY TO POLICYHOLDER 


Hartford Fire Says Agents Have Re- 
sponsibilities to Assured Just as 
Have Companies 


9 


HIS 


The Hartford’s advertising campaign 
for 1919 will be based largely upon the 
doctrine of service, and the Company 
will make frank acknowledgment to its 
policyholders of the fact that in accept- 
ing their premiums and issuing to them 
contracts of indemnity it 
sumed a further 
them fire prevention 
out the life of their contracts. 

In discussing this the Company says 
to its agents: 

“By specializing in this thought it is 
hoped to give the Hartford a 
position in the insurance world and the 
Company 
promises in this regard and to provide 


has also as- 
to render 
through 


obligation 


service 


unique 


intends to make good its 


the means whereby whatever service 
it may be called upon by its policy- 
holders to perform can be_ properly 


rendered. 
Part Played By Agents 
“In this work local agents can 
ought to play a very important 


and 
part 


Is it not true that their obligation to 
their patrons is quite comparable to 
that which the Company has as re 


gards its policyholders? When a com 
pany receives from a policyholder a 
certain premium, it is required by law 
to set aside the major portion of that 
premium as an ‘unearned premium re 
serve, it being recognized that the 
policyholders have certain rights in the 
unearned premiums and may demand 
them back at any time during the life 
of the policy, subject, of course, to its 
terms and conditions. In other words, 
quite aside from the matter of the pay- 
ment of possible losses, the premiums 
which are paid to a fire insurance com- 
pany are not earned and do not be- 
come its sole possession as soon as 
they are collected. 

“It seems to the Company that some- 
thing of the sort is also true as re- 
gards the commissions which local 
agents are paid for the securing of busi- 
We do rot believe that agents’ 
commissions are fully earned as soon 
as the policy is delivered and the pre- 
mium collected, but rather that during 
the life of the policy there remains 
upon the local agent an obligation to 
render service to the policyholder, and 
that service is to give him advice in 
all matters having to do with fire iv 


ness. 


surance and fire prevention, so far as 


Big Trenton Loss 
on Sprinklered Risk 


$763,000 INSURANCE LINE 


Meeting of Adjusters Today—Insuffi- 
cient Water Reason for 
Spread of Fire 





The loss of the Standard Inlaid Man- 


ufacturing Co., in Trenton, is now re- 
The 


The line was 


insurance 
placed by 
Sons’ 


ported at 50 per cent. 
was $763,000. 
the A. L. 
in Trenton. 
The interesting thing about this loss 
is that the but 
there was not a sufficiency of water. 


Worthington Agency 


risk was sprinklered, 
There will be a meeting of adjusters 
Fred 


General 


today. Lee is handling the loss 
fer the Adjustment 
which has all the companies on the loss 
except the Crum & 
and one other. 


Bureau, 
Forster companie: 


A. P. C. INSURANCE NEWS 
Orders have come from Washington 
that in future all information regard- 
ing the insurance division of the enemy 
alien custodian’s office shall be sent 
from Washington instead of from 123 
William Street. 





GREAT AMERICAN FIELD MEETING 


The annual meeting of all the field 
men of the Great American and Ameri 
can Alliance for the Eastern and Mid- 
dle States will be held on April 2, 3 
and 4. 


“The Insurance World Chart of Fire, 
Casualty and Miscellaneous Insurance 
Companies” has been issued for 1919. 
It is the thirty-third annual publication 
of this valuable chart 


the agent may be qualified to give such 
advice, and when he is not so qualified, 
to call upon the Company to supply the 
information which it may not be in 
his power to furnish. 

“This doctrine can be concretely 
ummed up by the statement that for 
agents there is an ‘unearned commis- 
ion reserve,’ just as for companies 
there 1s an ‘unearned premium reserve,’ 
and that it is up to each agent to see 
to it that, by watchful and helpful ser 
vice throughout the life of every policy 
which he issues, he earns the commis 
sion which is primarily paid to him 
for securing busigess but which is not 
thoroughly and completely earned un 
less, in addition to the service he ren 
ders the Company in furnishing in 
come, he also gives to his patrons ser 
vice of the kind above descril ed.” 


Great American 
Insurance Company 


Now Dork 


INCORPORATED - 1872 





PAID FOR LOSSES 


$96,971,238.06 


STATEMENT, JANUARY IST 1918, 
PITAL 


$2,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


12,927.269.9 1 


ET SURPLUS 


8,527,719.31 
23,454,989.22 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3isT, 1917 
HAD THE SECURITIES BEEN TAKEN AT THE VALUES 
AUTHORIZED BY THE NATIONAL CONVENT,ON OF STATE 
INSURANCE COMMISSIONERS THE ASSETS AND SURPLUS 
WOULD EACH BE INCREASED BY $2,321,032.00 


Home Office, One Liberty Street 
New York City 


Western Department 
WALTER H. SAGE, Gen’l Mér, 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, IL, 





Pacific Department 
GEORGE Hl. TYSON, Gen’'l Agent 


210 Sansome Street 
San Francisco, Califoruis 


Boston Office 


ROGERS & HOWES, Managers 
| 4 Liberty Square, Boston, Mass, 


Marine Department 


WM. I. McGEE & CO., Gon'l Agts, 
15 William Street, New York City 














THE 


WILLIAM H. KENZEL CO. 


FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. I. 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 








NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 














LEWIS & GENDAR, INc. 


NEW YORK CITY AGENTS 
Commonwealth Insurance Co. of New York 
New Jersey Insurance Co. of Newark 
ONE LIBERTY STREET, NEW YORK CITY 


Telephones: John 63-64-65 


BROOKLYN AND SUBURBAN AGENCY 
Northern Asse, Co., Ltd., of Ene. Firemen’s Ins. Co. of New Jersey 
Commonwealth Ins. Co. of N. Y. Globe & Rutgers Inc. of N. Y. 
United British Ins. Co., Ltd. of London 
New Jer In Co. of New Je rsey 
Detroit F. & M. Ins. Co, of . 
_mployers’ Lia, Assce. Corp. of London 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6370-6371-6372 
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BROKERS ACTIVITIES 











Says Brokers Ignore 
an Insurance Statute 


UNAUTHORIZED COMPANIES ACT 





Hardison Wonders if Brokers Should 
Be Confined to Placing Marine 
in Admitted Companies 





Brokers and agents are interested in 
a measure before the Massachusetts 
legislature regulating insurance in un- 
authorized companies, and which is ad- 
by Commissioner Hardison. 


vocated 
this bill. 


There was a hearing on 
The circumstances surrounding the 
bill and the commissioner's views OI 


the subject are furnished in this in- 
which Commission- 


teresting comment lo 
er Hardison made to The Eastern Un- 
derwriter on Tuesday: 

“My original purpose in recommend- 
ing the enactment by the Massa- 
chusetts Legislature of House Bill No. 
287 was to make clearer the meaning 
of the present statute, namely, section 
107 of the insurance law. This section 
is somewhat obscure, but if it is ever 
interpreted by the courts I think it 
would be held to mean what the new 
bill more clearly states, namely, that 
no person as agent or broker may place 
insurance in an unauthorized company 
except that insurance on affidavit risks 
may be handled bv a special broker 
House Bill No. 387 does not %ropose 
something new for Massachusetts. New 
York also has a similar law. In both 
New York and Massachusetts the brok- 
ers are, I suspect, paying little atten- 
tion to it and the insurance depart- 
ments, having no complaints to act 
upon, are making no prosecutions. 

“It may be that the time has come 
for permitting brokers to place mar'ne 
insurance wherever they can with no 
attempt to confine them to admitted 
companies. I am not sure that the time 
is not ripe for this change, in view of 
the many difficulties in the way of un- 
dertaking to make rules or laws re- 
garding this kind of insurance which 
can easily be avoided by going to some 
state or country where such laws do 
not apply. I am not sorry that the ma- 
rine underwriters are giving us the 
facts respecting the method of hand- 
ling it and if it shall seem wise to the 
powers that be to give marine under- 
writing the freedom that it seeks, and 
in some measure now takes, I shall not 
be found in opposition. It is unwise to 
try to confine a business that from the 
nature of things cannot be confined 
without a great expenditure of time and 
effort, and especially is this so if no 
harm to the public is likely to result 
from a modification of the law.” 

* * * 
Massachusetts Brokerage Bill 

A bill has been introduced in Mas- 
sachusetts to relieve insurance collect- 
ors who do not write insurance and do 
not receive over 5 per cent. commis- 
sion from the necessity of securing 
licenses. 

* - a 
J. B. Parker Opens Office 

J. Brooks Parker, formerly with 
Chubb & Son, with the War Risk In- 
surance Bureau, and with Willcox, Peck 
& Hughes, has opened offices in Phila- 
delphia. In April, 1917, he enlisted in 
the air service and was promoted to 
first lieutenant. 

e * * 


More Space for Brandt-Irwin 
Brandt-Irwin, Inc., general insurance 
brokers at 35 Nassau Street, will move 
to larger quarters April 15 on the tenth 
floor of the building in which they now 





are. This is a new brokerage house, 

of which Hire B. Danziger is presi- a 

dent. He was formerly business man. PAD Ay Aim COS Gee Oe ae eae) ft T 
HUMBOLDT, FIRE OF PA. TEUTONIA FIRE OF PA, 


ager for J. N. S. Brewster & Co., and 


was also connected with Brewster-Up- f ‘ 
¥ CAPITAL FIRE OF N. H. GEORGIA HOME OF GA. 


ton, Inc. Clarke D. Pease, the treasur- 
er, is the only member of the corpora- 7 = 

tion who is not an old insurance man. PERCY: B. DUTTON, Manager, ROCHESTER 
He was one of the big producers for . 

the Packard Motor Car Company. 
Charles A. Irwin, secretary, was for- 











merly auditor in the Brewster organiza- 


tion. Herman Brandt is an inactive ~ 
stockholder. All the other members SCHAEFER & SHEVLIN 


of the office force came from the 


Brewster agency. George W. Johnston 100 William Street GENERAL AGENTS New York, N. Y. 
was formerly manager of the claim de- FIRE and AUTOMOBILE INSURANCE 


partment, Alexander C. McKnight, man- 
ager of the marine department; H. 





Phones John 1167, 1168 


Excellent Facilities for Handling Suburban Business 





Heilbraunn, cashier, and Joseph J. = 
Kanner, William Ducey and John B. 
Marie. 








- * ad 


Addressed By T. C. Moffatt 
Thomas C. Moffatt, president of the INCORPORATED 1720 
New Jersey Agents’ Association, re- 


cently addressed members of the Motor 
Truck Club of New Jersey regarding 
the formation of a mutual motor truck 
company. 


* - * 
Salomon Incorporates Business 


Leo Salomon was incorporated this i \ 
as an insurance broker, with a United States Branch RICHARD D. HARVEY 


LONDON, ENGLAND 


week 
capital of $25,000. The incorporators “ry: : : 
are: L. Salomon, 505 Fifth avenue; 92 William Street, New York United States Manager 





C. D. Hecht and J. Kanarek, 55 John 














street, New York. 








MAY JOIN CONFERENCE 
It is not expected that anything defi- 
nite will be ee tate “" coneteting : W } cS i | -RN THE HANOVER 
standard automobile fire policy thi : ; 4 
vear. The monthly reducible ferm will ASSU RANCE Co. 
be taken up with the New Jersey Fire OF TORONTO. CANADA FIRE INSURANCE COMPANY 























vpd the New Brunswick Fire, which is 
sue that form. Possibly those compa states from 1874 to 1917, 43.294.154.63 ES ee 
nies may enter the Conference when sere asien Opa to arp iiaaaal The real strength of an insurance com- 
the terms of this policy have been de lire, Marine, ‘xplosion pany is in the conservatism of its man 
cided. The Conference is «till consid and Tornado Insurance sanocen the ee ae of THE 
ering the establishment of a loss ad UNITED STATES BRANCH ihe soondinn a ies a ey 
justment bureau. January 1, 1918 
Assets pubwanaeloriaeieseideee $4, 194,579.34 R. EMORY WARFIELD, President 
‘ = Surplus in United States......  1,667,691.69 FRED. A. HUBBARD, Vice-President 
. ? ae ; ae Total Losses Paid in United E. S. JARVIS, Secretary 
i. R. Clough has returned to New W. B. MEIKLE, President WILLIAM MORRISON, Asst. Sec’y 
York after a sojourn in the South : 
—————— ————~— —— HOME OFFICE 
. 
S. C. BISHOP CO. _| | Hanover Bldg, 34 Pine St. 
» o ~ 
NEW YORK 
Renresented at AGENTS FOR 208 Broad Street, 
95 William Street, NEW JERSEY Elizabeth, N. J. HOWIE & CAIN, General Agents 
Metropolitan District 
Phone, 447 John—-588 Elizabeth | 100 WILLIAM STREET, NEW YORK 
| 














LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 
307 FOURTH AVENUE PITTSBURGH, PA, 








rMmiLASOEC Pw A 


ADEQUATE | CLARENCE A. KROUSE & CO, | SATISFACTION 








FACILITIES LOCAL anp GENERAL AGENTS 








: 3 : 
ALL LINES 25 bataendied onal PHILADELPHIA FA. a ALL LINES 
PENNSYLVANIA NEW JERSEY 








B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 
Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. Telephones 2404-5.6-1758-1090 John 








EQUITABLE UNDERWRITERS of New York 
FIRE and WAR RISKS 











Lines Bound Throughout United States, Canada, Cuba and Mexico. Home Office: 68 William Street 


























April 4, 1919 


THE EASTERN 


UNDERWRITER 


15 





How Shallcross Won 
Underwriting Success 


SOME LESSONS FOR YOUNG MEN 





Kept Himself Prepared—Not Afraid to 
Tackle Any Job—A Student 
and Resourceful 





Young men who complain that fire 
insurance is a career which offers few 
high prizes to those who begin at the 
bottom, and who think that merit and 
industry are often over-matched by 
luck in the underwriting world, can 
study to good advantage the career of 
Cecil F. Shallcross. The new United 
States manager of the North British 
& Mercantile, and president of the 
Pennsylvania, Mercantile and Common- 
wealth insurance companies, began his 
insurance career at a salary which 








INTERESTING SIDELIGHTS 
ON CECIL F. SHALLCROSS 


Soon after coming to this coun- 
try Mr. Shallcross spent his va- 
cation and almost all of his sa»- 
ings in making a long trip 
through the United States and 
Canada, because he felt that per- 
sonal contact with the peoples of 
these great countries would 
broaden his viewpoint and help 
him in his career. 

In giving advice to young men 
in the Royal office Mr. Shallcross 
has said: “Three of the most 
important words in your equip- 
ment should be Knowledge, 
Knowledge, Knowledge. Learn 
everything that you can. Be 
ready. You never know when 
you will be called upon for in- 
formation. If you can give it, 
you will attract favorable atten- 
tion. If you cannot give it, there 
will be some one else in the 
office who can, and respe :t for 
your abilities will not be in- 
creased.” 

Since coming to America Mr. 
Shallcross has found tims to read 
the insurance laws of every state 
in the Union, statutes covering 
casualty as well as tire insur- 
ance. 

A motto on Mr. Shallcross’ 
desk reads: 

“He that meddleth in. strife 
belonging not to him is like one 
that taketh a dog by the ears,” 
—very good advice for an insur- 
ance man and very poor for 1 
journalist. 











would be accepted in this country only 
by boys in a law office; he rose rapid- 
ly from post to post, creating his own 
opportunities, anil from the start had 
the good sense to know that hard work, 
knowledge and intelligence would be 
recognized by superior officers. 

As is the case with 
have achieved distinction in fire under- 
writing, Mr. Shallcross is shy when 
speaking of himself, and the facts in 
this story were furnished by a British 
friend who has known the manager 
since boyhood. 

* Son of a Ship Owner 

When Cecil F. Shallcross left school 
at the age of eighteen, he became office 
boy and rent collector, and did other 
odd jobs for the estate of his father, 
who for half a century had been a 
famous ship owner and provision ex- 
porter, his sailing vessels being in the 
South American and China trade. 

The sailing of one of these ships, al- 
though a toy compared with the “Mau- 
retania” and the “Aquitania,’ years 


most men who 








tution. 


United States. 


Good American 






AMERICAN EAGLE 
FIRE, INSURANCE 
Ww OMPANY ( 

be, i 7 iN) 


“AMERICA FORE” 


The American Eagle is a strong American insti- 
Its ample resources are invested exclusively in the 


Its American management is a warranty of fair 
treatment of every honest claim. 
insurance 
property-owners by American Agents of the 






y 





is sold to American 





HOME OFFICE: 
P. 0. Box 1030 City Hall Station 
80 Maiden Lane, New York 


AMERICAN EAGLE 


Fire Insurance Company 


Cash Capital—One Million Dollars 


WESTERN DEPARTMENT: PACIFIC COAST DEPARTMENT: 
ALFRED STINSON, Secretary 
137 So. LaSalle Street, CHICAGO Insurance Exchange Bldg., SAN FRANCISCO 


HENRY EVANS, President 


A. A. MALONEY, Secretary 











A GOOD COMPANY TO REPRESENT 











‘ater sailing from the same _ spot, 
brcught half of Liverpool to the mead- 
ows of the Mersey to witness it. It 
was the biggest sailing ship of the day. 

Working for the estate was not par- 
ticularly stimulating to an ambitious 
young man, but young Shallcross kept 
his dissatisfaction to himself. He has 
never had any patience with fault- 
finders, believing that if a man has 
the stuff in him there is bound to be 
recognition. A friend of his family, 
however, knew what was passing in his 
young friend’s mind and one day while 
they were hunting with the same pack 
of beagles he told Shallcross that he 
would introduce him to the Liverpool 
manager of the Commercial Union, 
which he did. The Commercial Union. 
it seems, wanted an office boy. Cecil 
Shallcross got the job. The pay was 
twenty pounds a year. The work con- 
sisted of running errands, emptying 
waste paper baskets, licking stamps 
and “polishing up the handles on the 
big front door.” At the end of the year 
there was an increase in salary of five 
pounds a year. At the beginning of 
the third year another five pound ad- 
vance was offered, but the office boy 
thought that he was worth forty-five 
pounds. 

First Work for Royal 

Before a compromise was reached 
the father of C. F. Shallcross met the 
veteran general manager of the Royal, 
John H. McLaren, on the street one 
day and told him he had a son in the 
fire insurance business. “Send him to 
see me,” said the manager. The re- 
sulting interview was satisfactory all 





eround., Young Shallcross quit the 
Commercial Union for the Royal, goin 
to work on commission accounts. Mr. 
McLaren had suggested that the young 
man take a three years’ apprenticeship, 


which the first year would pay sixty 
pounds; second year eighty pounds; 
third ninety pounds, but this was 


turned down. Shallcross was sure that 
he could do better than that, and he 
said he would take a chance on the re 
muneration he would get from the com 
pany after the first year. His judgment 
was correct. At the end of the second 
year he was making one hundred and 
twenty pounds a year. 

From the first day that Mr. Shall 
cross went into a fire insurance office 
he determined to succeed if knowledge 
and observation were to prove stepping 
stones. He liked the fire insurance 
business. He wanted to know all about 
it. He got permission to take books 
from the library of the insurance office 
home with him, and he went through 
them on week-ends and holidays. At 
night he borrowed surveys from the 
office which he studied. They had no 
direct bearing on his own fob. but they 
were an integral part of the fire insur 
ance business. Other men In the office 
knew all about surveys; he decided 
that he would, too. 


Became a Stenographer 

Among his other activities which had 
nothing to do with the job directly at 
hand was the study of shorthand. which 
he took up under the guidance of a 
martinet and against the advice of the 
other clerks who told him that if a man 
in a British office perfected shorthand 





95 Wiliam St. 
New York 


WALTER F. 


ERRICKSON 


AGENT 


38-40 Clinton St. 
Newark, W. J. 











and being 
a young man in his early thirties, he 


and typewriting, his career in the un- 
derwriting end would be finished. This 
line of reasoning did not appeal to the 
commission account clerk, because he 
knew very well that shorthand would 
lead him directly to the officers of the 
company. He learned enough short- 
hand to take a diploma, and to get 
very good ideas of discipline from the 
martinet, who was his teacher. This 
diploma was received after he had been 
with the Royal about a year, there be- 
ing between four and five hundred 
clerks in the office. 

As in the Horatio Alger books one 
day there came a call for a_ steno- 
grapher. As in these same books there 
did not happen to be a regular steno- 
grapher handy, and young Shallcross 
volunteered to take the letters. He 
may have been a bit nervous, but was 
eager for the pothook fray. The dicta- 
tor of the letters was agreeably sur- 
prised, and Mr. Shallcross became a 
correspondent, and such a good one 
that he was placed in charge of the 
agency department of the home branch- 
es. For a time, too, he had charge of 
the reinsurance department. 

When Mr. Shallcross had reached a 
point in Liverpool where further pro- 
motion did not seem possible for some 
years, he asked for a foreign appoint- 
ment, with the result that in 1896, four 
years after going with the Royal, he 
was sent to Calcutta us third man. In 
the Calcutta office were two other 
white men and forty or fifty natives. 
The first man went home on a furlough 
and while there Jeffrey Bevan, sub- 
manager of the Royal in Liverpool, died. 
The Calcutta man, Mr. Kingsiey, was 
given his position. This made Mr. 
Shallcross second man at Calcutta, and 
during his second year there the first 


man was taken seriously ill and had 
to be invalided home. 
Took a Chance 
It was at this stage of Mr. Shall- 
cross s career that he again showed 


nis daring and took a chance. Instead 
of sending a cable to Liverpool an- 
nouncing the fact that the sick man- 
ager was coming back to England he 
wrote a letter about it and took the 
reins himself. He was just as success- 
ful as first man in Caleutta as he had 
been in his other positions. Later on 
when Liverpool inquired good natured- 
ly why Mr. Shallcross had not cabled, 
but had assumed the Calcutta manage- 
ment without definite instructions, he 
answered that he was afraid if he had 
cabled to Liverpool the officers there 
might have decided that he was too 
young to run the office and would then 
send some one else out, which was just 


what he didn’t want We felt that he 
could run the office and that if Liver 
pool didn’t know anything for five or 
six weeks, and, in the meantime, th» 
business had not been wrecked, the 
officers might conclude to take a 
chance with him, which was just what 


they did 
in 1900 


He continued as manager. In Janu 
ary, 1900, Mr. Shallcross came to New 
York to be an assistant to E. F. Bed- 
dall, with the tacit understanding that, 
ufter a few months, if he were found 
suitable for the position he should be 
come manager of the New York depart- 
ment, relieving Mr. Beddall of the 
duties which he was finding too exact- 
ing as general attorney of the Royal 
and also New York manager. The rest 
of his career is known to all American 
underwriters. He quickly made a repu- 
tation among his associate managers 
as a brilliant underwriter of the first 
rank. In 1906 he was elected president 
of the New York Fire Insurance Ex 
change 


Arrived Here 


Proved Himself a Parliamentarian 


What looked like a minor incidént in 
Mr. Shallcross’ career, but which em- 
phasized his principles of being ready 
informed occurred when as 
took office 


as president of the New 
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York Fire Insurance Exchange At the 
first meeting over which he presided 
he found himself facing many of the 


distinguished men of th day in fire 
insurance; and, being a new man, a 
good-natured attempt va made to 


heckle him 

A ruling he made on a point at issue 
was challenged by the late Sam Bla} 
den, who argued that the late John H 
Washburn had ruled differently on th 
ame point Mr. Shallcro immedi 
ately replied: 

“While I have profound respect for 
Vr. Washburn I have none for his rul 
ing on this point and will leave my 
position to the meeting 

A vote was taken and the new presi 
dent’s ruling wa 
dorsed Thi was really a_ turning 
point in Mr. Shallcross’ career bs 
though those present did not appreci 
ate it He knew that he was “on trial,” 
0 to speak, and that everybody wa 
izing him up 

Laughingly commenting on the inci 
dent after the meeting, Mr. Shallero 
remaiked that he already owed Tom 
Reed a debt of gratitude What he 
meant was that in anticipation of the 
likelihood that he would some day be 
called upon to preside at meetings he 
had carefuliy informed himself on 
“Parliamentary Practice” as laid down 
by Thomas Reed, for many years 
Speaker of the House of Representa 
tives Mr. Shallcross’ thoroughness in 
this respect has made him recognized 
as one of the best presiding officers in 
the insurance business, where he han 
dles meetings with quickness, firmness 
and courtesy. 

Mr. Shalleross is still several years 
this side of the half century mark in 
years 


unanimously en 


FIELD CLUB vINNER 


C. A. Rich, John Kilpatrick, Jr., and 
Edwin Quackenbush Guests of Honor 
—Leave for New Fields 
On March 28th, he Western New 
York Field Club gave a dinner to C. A 


Rich, who resign ; special agent of 
the National of Hartford on April Ist 
to become a member of the firm of 


Armstrong-Roth-Cady "Co , of Buffalo; 

John Kilpatrick, Jr., who for the hty t 

two years has been local manager of 
the General Adjustment Bureau and 

leaves on April Ist to become manager’ 
of the Syracuse office, and Edwin 

Quackenbush, who for a number of 

years has been staff adjuster for the 

General Adjustment Bureau in the Buf 

falo office, and leaves to become man 

ger of the Rochester office 


THE LATE L. H. VAIL 


Active in Republican’ Politics—Was 
President of Old Dutchess Fire 
Insurance Company 


Lewis H. Vail, former president of 
the Dutchess Insurance Company, and 
president of the Vail & Sutton Insur- 
ance Co., who died in Poughkeepsie a 
few days ago at the age of seventy- 
four, had been identified with the 
Republican party all his life and was 
at one time Republican County com- 
mitteeman. His father, Edmond Vail, 
had been an insurance man before him. 

Mr Vail was” president of the 
Dutchess until the San Francisco Fire 
caused it to have financial difficulties. 


DON’T BE AFRAID TO WRITE 


Companies Want to Hear Agents’ Prob- 
lems, Says Special McClellan, of 
Fireman’s Fund 


Special Agent McClellan, of the Fire- 
nan’s Fund, with headquarters in Nar 
berth, Pa., has written to his local 
rents the following letter: 

“In going the rounds we often find 
ugents who are inclined to be too mod- 
est or who hesitate to put things be- 
fore the company, thinking that the 


iflicials might believe they were not - 


competent representatives of the com 
pany. We hear new problems every 
day, and these problems may only ap 
ply in one place, but where there is 
insurable property practically the same 
conditions exist everywhere. Therefore 
if you have anything of an unusual con- 
dition do not fail to: write us on the 
ubject, and if we do not know the an 
wer it is a part of our business to find 
out, and we shall make every effort to 
do so. We believe that your interests 
are our interests, and we will be glad 
to be at your service at any time.” 


HARTFORD INSURANCE CLUB? 


Rumor in Hartford has it that the 
Appleton Hillyer house on Elm street, 
next to the proposed Phoenix Mutual 
Life tns. Company’s building, will be 
remodelled and made into a club for 
insurance executives of Hartford. 


NEW MICHIGAN COMPANY 


The Peninsular Fire Insurance Com- 
pany of America is being organized at 
Saginaw, Mich. The’ officers” are: 
Colon CC. Lillie, president; Comfort A 
Tyler, vice-president, and J. Floyd 
Irish, secretary-treasurer 





ASSETS 
Mortgages rdbebdveredivianas $950,505.65 
Stocks and Bonds............... 302,499.50 
Real Estate ........ cccpeveccsee 109,540.90 
Cash in Office and Banks...... 162,884.18 
Interest Due and Accrued...... 16,915.50 
Rents Due . aedawawe weed 392.50 
Agents’ Balances Seuetekeves 180,375.54 
COMMIGER! LOBNE caccccccesss 32,643.75 
- Re-insurance Losses Due From 
Other Companies ee 858.52 


$1.750.616.04 
A. H. TRIMBLE, President 
EDWARD HEER, Vice-Pres. & Secy. 


THE SUPERIOR FIRE INSURANCE CO. 


Conservative -- Sound -- Progressive 
Statement January 1, 1918 


PITTSBURGH, PA. 


LIABILITIES 
( ROE cigaduesasteesisaskesecieu $ 300,000.00 
Unadjusted Losses ....@....... 93,290.82 
NOME sachs cencded cansewev cases 1,024 ,694.02 
Center EiIGDiites csscccccscecece 28,500.00 
| ne ee Anse ae 34,131.20 
$1,750,616.04 


F. W. SCHRATZ, Asst. Secy. 








FIRE, LIGHTNING, SPRINKLER 


Manager FRANK B. 
New York Life Insurance & Trust Co., 





THE YORKSHIR OF YORK, 


AND EXPLOSION INSURANCE 
U. S. BRANCH, 80 Maiden Lane, New York. 
FRANK & DUBOIS, United States Manas 
MARTIN, Asst. Manager. oe 
U.- 8. Trustee, No. 52 Wall St., New York 


DEPARTMENT MANAGERS 
Loy g of oo Py), 2 ee Willard S. Brown & Co, ....... New York, N. Y. 
Ree Me ccc acaeece MoClare Kelly .ccossccsccnsscceses San Francisco, Cal. 
CAROLINA-VIRGINIA ...eceeeee gee. Ee NE  enuncatapacbeneeas Greensboro, N. C. 
SOUTH EASTERN Sveenecocbetes Dargan & TuUrne? ..cccccccccccccce Atlanta, Ga. 
(* ey Me ly Ieee Se re New Orleans, La. 


INSURANCE CO., LTD. 
ENGLAND 
Established 1824 


LEAKAGE, AUTOMOBILE, RIOT 


ers ERNEST B. BOYD, Underwriting 


“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 


One Hundred Years of Service 
Losses Paid over $174,000,000 
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NATIONAL UNION n 
FIRE INSURANCE COMPANY #& 


OF PITTSBURG, PA. 
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STATEMENT JANUARY I, 1919 


(PENNSYLVANIA STANDARD) 
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Cash Capital . . ‘ ; . 


Unearned Premium Reserve . ; 


$1,000,000 
2,930,654 
1,824,414 
5,274,000 
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FIRE 
RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


15 William Street 
New York New York 
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A. E. Larter, Famous 
Rate Specialist, Dies 


CO-AUTHOR OF L & L SCHEDULE 


In Poor Health for a Year—Was 
Automobile Manager of New- 
ark Fire 





The death a few days ago of Arthur 
E. Larter, co-author of the L. & L. 
Rating System, and at one time, an un- 
derwriter of first prominence, was a 
shock, as it was not generally known 
that his health had been indifferent for 
a year or more. Notwithstanding this 
his work as manager of the automobile 
department of the Newark Fire—his 
last insurance connection—had been 
satisfactory to the Company, as he had 
‘fulfilled his duties in this position with 
the energy and intelligence which had 
always characterized his work. 
Began as a Map Surveyor 


Mr. Larter was born in Newark, 
forty-seven years ago. He received 
his early education in the Roseville 
School in Newark. After graduation 


he entered the employ of the Sanborn 
Map Company as a surveyor and after 
a few years with that company he en- 
tered the employment of the Continen- 
tal Insurance Company as special agent 
in Eastern New York and was later 
transferred and had charge of the State 
of New Jersey. Subsequently he be- 
came executive special agent at the 
home office of the Continental. 

When a New Jersey special agent he 
was an active member of the Under- 
writers’ Association of the Middle De- 
partment and at various times acted as 
chairman of the rating committees for 
the cities of Paterson and Trenton. A 
system of schedule rating was _ intro- 
duced in the former city under his ad- 
ministration, as well as numerous other 
underwriting principles, which have 
been of benefit to the companies. 

Mr. Larter had considerable experi- 
ence in the adjustment of fire losses 
and was considered an expert in that 
direction. He retired from the Conti- 
nental to take the vice-presidency of 
the American Insurance Company, of 
Newark, which office he held until ill- 
ness prompted him to take a rest, when 
he resigned and made a trip to Eng- 
land, where he remained for some 
months. It is said that he was instru- 
mental in inducing the American to 
join the Eastern Union. 

Goes With Eastern Union 

Shortly after his return from Eng- 
land he entered the employ of the East- 
ern Union. 

The fact that 
System was not 
panies was a keen 


the L. & L. Rating 
adopted by the com- 
disappointment to 


Mr. Larter and his assvciate, W. S. 
Lemmon. Messrs. Larter and Lemmon 
were retained by the companies to 


work out a new rating system, and they 
spent months in the task, sitting in a 
little room at 84 William Street. A re- 
vised edition of their plan, which was 


known as the L. & L. Rating System, 
was sent to the companies early in 
1916, and was described in great detail 
by The Eastern Underwriter at the 
time. 

Briefly the plan was to make the 
decrease in rate follow in correct pro- 
portion to the decrease in the inherent 
hazard. Instead of charging for indi- 
vidual floor openings, for instance, the 
charges were determined according to 
the area, occupancy ana nazards and 
these were reduced according to the 
percentage resistant value of the floors. 

Messrs. Larter and Lemmon did not 
use a key rate, but instead substituted 
a graduated basis rate anc charges 
system. All rates were based upon a 
certain stipulated amount of insurance 
to value. 

Failure to Adopt System a Blow 

After the System was completed it 
was given a try-out in New England 
where several cities were rated by the 
Dean and the L. & L., in order to make 
comparison. The committee having 
the matter in charge for the companies 
finally decided that there were not 
enough improvements in the L. & L. to 
warrant a complete change in Eastern 
rating methods, and it was dropped. It 
is said the experiment cost the compa- 
nies more than $60,000. To the end 
Messrs. Larter and Lemmon main- 
tained that their theories were correct. 
Mr. Larter was the first to resign, and 
was later appointed automobile man 
ager Of the Newark, the president of 
which, Edgar J. Haynes, was his per- 
sonal friend of years’ standing. Later, 
Mr. Lemmon resigned and went to the 
Hartford Fire. 


BECOMING POLISH COMPANY 
Warsaw Fire Not Harmed By War 
Except for Interruption 


of Business 


E. 


& 


Captain 
Fothergill 
New York. 
office of the 


C. Fester, of 
Hartung, London, is in 
He says that the London 

Warsaw Fire has again 
been able to communicate with the 
Head Office at Warsaw and _ “has 
received letters from the manager, 
who announces that the company, 
always in a strong financial con- 
dition, has emerged from the war even 
stronger. The events of the war have 
naturally created a certain amount of 
disorder in the company’s’ business, 
which will be the company’s first duty 
t» straighten out. This, the manager 
states, is being taken in hand energeti- 
cally and that before long the Warsaw 
will probably emerge as the first in- 
surance company of importance in 
Poland. 

The company’s assets are all in first 
class condition and aside from the 
assets of the Home Office it has ap- 
proximately $500,000 in assets in Lon- 
don. Therefore, the Warsaw can no 
longer be looked upon as one of the 
doubtful Russian companies but more 
as a very substantial and aggressive 
Polish company. 


Fester, 





LIVING IN FINLAND 





Underwriters and Directors of Russian 
Companies Directing Their Institu- 
tions from Neighboring Country 





A. Diamantidi, foreign representative 
in England of a group of Russian in 
surance offices, has returned from a 
four weeks’ stay in Finland, where he 
went to see the directors of the com 
panies. He says the majority of man 
agers and directors of Russian business 
have long since left Russia and settled 
for the time being in Finland, from 
whence they now direct and manage 
not only the branches there, but also 
all the branches situated in parts of 
Russia out of the regime of the Soviet 


Mr. Diamantidi says: “As soon as 
Russia recovers from her Bolshevik 
madness and a regular legal govern 
ment is established, there is no doubt 
whatever that the private insurance 
concerns will be re-established with 


their former rights and 
AQUA 


New Jersey | 


privileges.” 
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= Capital: 

= One Million Dollars 

= Cc. P. STEWART, President 


0 INU 


GRESHAM ENNIS, Vice-Pres. F. L. BROKAW, Treasurer 








{/_ SARRETr \ 





General Insurance Agents 
Accepted Up to 
$500,000 


Surplus Lines 


Represent 
Eighteen Companies 


411-13 WALNUT ST. 
PHILA., PA. 











PON 00 .0R ENR TAT 


i UU 


nsurance Co. 


Head Office: 
40 Clinton St., NEWARK, N. J. 


J. B. GUTHRIE, Secretary 





WESTERN DEPT.: Insurance Exchange Bldg., Chicago, Ill, H.H. INGALLS, Mgr. 
PACIFIC COAST DEPT.: Mills Bldg., San Francisco, Cal.,W.W. ALVERSON, Mgr. 





LINES SOLICITED AND BOUND 
AND 


THROUGHOUT UNITED STATES 
CUBA 


E. F. FLINDELL 
INSURANCE 





1 LIBERTY STREET 


Telephone John 2612 


NEW YORK 


LOCAL OFFICES 


JERSEY CITY, N. J. BROOKI 
Montgomery St. 


Tel. 216 Montgomery Tel. 


>. es Ee NEWARK, N. J. 
153 Remsen St. 9-15 Clinton St, 
2504 Main Tel. 614 Mulberry 




















Cash Capital 
Net Surplus 


‘'N KAY, Vice-President and Treasurer 
NKRAL BASSETT, Vice-President 





Firemen’s Insurance Co., Newark, N. J. 


January 1, 1918 


.e +... -$1,250,000.00 
$2,384,971.20 


SURPLUS TO POLICYHOLDERS... .$3,634,971.20 


DANIEL H. DUNHAM, President 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistan\ Secretary 











San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 





Surplus’ - . - - - 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 
1904 - - - . - 









U. S. Cash Assets, Dec. 31, 1918 $17,083,985.30 


Liverpool 


4,880,795.09 
3,239,491.00 
1,427,290.00 


1,051,543.00 


am Eondon 
am» Globe 
Insurance 


CIMICED 






Losses 


> = 


0, 


HUGH 
a 
. WEED, Agency Superintendent 


Over $160,000,000.00 


2aid in the United States 


R. LOUDON, 
KREMER, Deputy Manager 


Manager 


NEW YORK OFFICE 
80 William Street 
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Will Fine Solicitors 
If Rates Are Cut 


A FEATURE OF PHILLIPS BILL 





Rating Bill Introduced—Superintendent 
May Fix Profits—Rulings Subject 
to Court Review 





BROKER-AGENT FINED FOR 
DEVIATING FROM RATE 


One section in the new Phil- 
lips rating bill which is creat- 
ing a lot of talk among busi- 
ness-getting insurance men, fol- 
lows: 

“No insurance agent, broker, 
corporation or association shall 
charge a rate or receive a pre- 
mium which deviates from the 
rate fixed according to the 
rules or schedules applicable to 
such risk. Any person, associ- 
ation, corporation or bureau 
willfully violating any of the 
provisions of this section shall, 
in addition to any other penalty 
fixed therefor by statute, forfeit 
to the people of the State of 
New York not less than $25 nor 
more than $500 for each such 
offense.” 











The amended fire rating bill in New 
York has been introduced practically 
as decided upon following the meeting 
of the Conference Committee of Nine 
with Superintendent Phillips. 

Section 141A of the bill affects fire 
insurance only. Under this provision 
every fire company must belong to a 
rating association or subscribe to the 
rates of such a body. 

The companies may adhere to the 
rates fixed by the rate making associa- 
tion or may charge a higher or lower 
level. If a rate is charged which is 
different from that fixed by the asso- 
ciation it must be established on a uni- 
form percentage addition or subtraction 
basis and the carrier must make the 
same addition or subtraction on all 
classes of risk written.by it through- 
out the state. 

The bill is designed to eliminate so- 
called judgment rates, as the fire risk 
must be rated either according to gen- 
eral class minima or a schedule. 

To Decide “Reasonable Profit” 

Every company must annually report 
its experience throughout the state to 
the rate making body of which it is a 
member, or to the National Board. If 
the superintendent of insurance shall 
at any time ascertain that the profits 
of the companies in the state are in 
the aggregate excessive, he may order 
a reduction in rates to a point that will 
reduce the underwriting profit to a 
reasonable amount. As to what may 
be deemed a reasonable profit, the 


superintendent shall give proper and 
reasonable consideration to the confla- 
tration hazard both within and without 
New York State. Any order issued by 
virtue of the provisions of the bill shall 
be subject to review by any court of 
competent jurisdiction. 

There is nothing in the law that pre- 
vents the companies from increasing 
rates whenever they deem it necessary. 


WILL WRITE FIRE LINES 
Bankers and Shippers to Operate Office 
in Conjunction With Pacific 
Fire 





C. V. Meserole has been elected vice- 
president and manager of the fire office 
of the Bankers & Shippers Insurance 
Company, of New York. The fire office 
will be operated in conjunction with 
the Pacific Fire, of which Mr. Meserole 
is president. 

The Bankers & Shippers began busi- 
ness early this year and so far has 
written only marine lines. It has $1,- 
000,000 capital, $1,000,000 surplus and 
$500,000 special reserve. 

B. M. Culver, vice-president of the 
Niagara Fire, has returned from the 
Pacifie Coast. 








LARGER DEPOSITS REQUIRED 


A proposed amendment to the New 
York insurance law would require 
Lloyds and interinsurers to maintain a 
state deposit of $400,000 to write both 
fire and marine lines. The present law 
requires stock companies to have $200,- 
000 deposit for each line, but the Lloyds 
and interinsurers have been permit- 
ted to write both lines with only the 
deposit required of the stock compa- 
nies for one. The proposed amend- 
ment would also require subscribers to 
be residents of the United States. 





““STRONG AS THE STRONGEST”’ 


The Northern Assurance Go. 


(LTD., OF LONDON) 
Organized 1836 

Entered United States 1876 
Losses Paid - - - $109,000,000 
Losses Paid in U. S. $40,000,000 

Eastern and Southern Departments 
55 JOHN STREET 
NEW YORK CITY 











STRENGTH 





HENRY J. HOUGE, J. H. VREELAND 
Assistant Secretaries 





INTEGRITY SER 





A Broad Underwriting Service to Agents 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
Works in Harmony with American Agency Principles and Practices 


VICE 


aT 





JAMES H. BREWSTER, Mer. 
Hartford, Conn. 














Just say: 


“Insurance 
Man”— 
the open sesame 


to every courtesy 
within our power. 








Room with de- 
tached bath $1.50 
and $2.00 


= 7 Private bath $2.50 
and $3.00 


BREVOORT Hotel 


Insurance Headquarters 
MADISON ST.—East of LaSalle 


CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mer. 











SKANDINAVIA 


REINSURANCE CO. 





of Copenhagen, Denmark 
January I, 1919 


Total Assets .. .$4,492,820.88 


LIABILITIES 


Reserve for Un- 


paid Losses.. $541,735.47 


Reserve for Un- 
expired Risks 3,066,087.66 


All Other Lia- 





| bilities ...... 46,309.82 
| Net Surplus . 838,687.93 
$4,492,820.88 


FIRE DEPARTMENT 


SUMNER BALLARD 
U. S. MANAGER 


80 Maiden Lane, 
New York 








FIRE REINSURANCE TREATIES 


NATIONAL 


INSURANCE CO. 
of Copenhagen, Denmark | 
January I, 1919 


Total Assets . . .$2,793,078.70 | 


LIABILITIES | 


Reserve for Un- 


paid Losses.. $323,999.45 | 


Reserve for Un- 
expired Risks 1,282,902.13 


All Other Lia- 


bilities ...... 75,781.29 | 
Net Surplus . 1,110,395.83 | 
$2,793,078.70 


FIRE DEPARTMENT 


SUMNER BALLARD 
PRESIDENT 


80 Maiden Lane, 
New York 














INTERNATIONAL 


INSURANCE CO. 
of New York 
January 1, 1919 


Total Assets . . .$4,883,319.00 


LIABILITIES 


Reserve for Un- 
paid Losses.. $853,921.85 
Reserve for Un- | 
expired Risks 3,031,695.89 
All Other Lia- 
bilities ...... 170,000.00 
Capital 
Stock $200,000.00 
Net Sur- 
plus .. 627,701.26 827,701.26 


$4,883,319.00 


SUMNER BALLARD 
U. S. MANAGER 


80 Maiden Lane, 
New York 




















aman 








April 4, 1919 


THE EASTERN 


UNDERWRITER 


19 











MARINE DEPARTMENT 











U.S. Shipping Board Emergency 
Fleet Corporation Wooden Steamships 


Numerous articles have been written 
in the past concerning the advisability 
and the adaptability of these vessels 
to be engaged in transatlantic service. 
We have always been opposed to this 
type of vessel being engaged in such 
service, as, according to our belief, 
based upon expert advice and experi- 
ence of marine underwriters, the ves- 
sels are not built to withstand the 
perils which they are bound to en- 
counter on trips of this character. 

We have been fortunate enough to 
secure information as to the perform- 
ance of some of these vessels from the 
time they were built up to December 
lst, 1918, and reports of some disas- 
ters which happened to these vessels 
alter that time. 

‘the total number of wooden steam- 
ers built up to that date are reported 
to have traveled 492,426 miies, of which 
miles 99,324 were made in ballast or 
without cargo, and $91,192 miles were 
made with vesseis carrying cargo, and 
out of 194 cargoes carried, the total 
tonnage approximated 455,000 tons. 

Aberdeen, Grays Harbor, 2,774 miles, 
cargo, no loss reported. 

Abrigada, Grays Harbor, 3,359, 2,408 
cargo, 951 ballast, put into ’Frisco on 
maiden voyage leaking badly. 


Accoma, tkerris, 7,346, 4,560 cargo, 
3,286 ballast, abandoned about 600 
miles olf Cape Hatteras. 

Agria, Ferris, 490, ballast. 

Airlie, Ballin, 3,154, 2,408 cargo, 746 


ballast, no loss reported. 

Alapaha, Ferris, 4,228, 2,193 cargo, 
2,035 ballast, no loss reported. 

Alvada, Ferris, 4,530, 4,480 cargo, 50 
ballast, no loss reported. 

Andre, Ferris, 1,692, 540 cargo, 1,152 
ballast, no loss reported. 

Anoka, Peninsular, 3,157, 2,408 cargo, 
749 ballast, no loss reported. 

Appalachee, McClellan, 5,587, 2,681 
cargo, 2,906 ballast, no loss reported. 

Astoria, Hough, 5,947 cargo, no loss 
reported. 


Balliett, (Balliett), (8), 4,816, cargo, 
no loss reported. 
Balino, McClellan, 5038, ballast, no 


loss reported. 

Balsto, Ferris, 5,648, 5,198 cargo, 450 
ballast, broke rudder stock December 
10, 1918, damage $5,000. 

Bancroft, Ferris, 5,648, 5,198 cargo, 
450 ballast, engine trouble November 
20, 1918, damage $8,000. 

Barrington, Ferris, 3,449, 2,700 cargo, 
749 ballast, no loss reported. 


Basaan, Ferris, 4,480, 2,240 cargo, 
2,240 ballast, broke propeller blade, 


damage $3,000. 

Baxley, Ferris, 2,500, 910 cargo, 1,590 
ballast, no loss reported. 

Bayou Teche, Ferris, 253, no loss re- 
ported. 

Bedminster, Ferris, 915, cargo, Jack- 
sonville to New York. Put into Charles- 
ton leaking badly and with bad list. 
Later resumed trip and went ashore 
leaking, damage $225,000. 

Belair,. Ferris, 1,315, 500 cargo, 815 
ballast, November 29, 1918, in distress 
90 miles S. W. of South Pass, calling 
for assistance, damage $20,000. 

Beloit, Ferris, 5,634, cargo, sailed 
from ’Frisco for East Coast on Decem- 
ber 7th, put into San Pedro with air 
pump and for engine trouble. Leaking 
badly and 12 degrees list, and cannot 
be kept upright with a deck cargo, 
damage $10,000. 

Belota, Ferris, 7,647, 7,224 cargo, 423 
ballast, lost rudder off ’Frisco on trip 
from Honolulu to New York. Tug 


Tatoosh sent to her assistance. Cargo 
transferred to “Beloit,” who later got 
in trouble. Loss $10,000. 

Biloxi, Hough, 15,622, 10,381 cargo, 
5,241 ballast, no loss reported. 

Blackford, Grays Harbor, 521, bal- 
last, August 23rd turned turtle in a 
blow. Came ashore at Mazatlan, bot- 
tom up, damage $700,000. 

Blandon, Hough, 10,586, cargo, ran 
ashore at Orange Key, damage $8,000. 

Bloomington, Ferris, 2,408, cargo, no 
loss reported. 

Blythdale, Ferris, 2,408, cargo, rud- 
der gone, 725 miles off ‘Frisco, damage 
$5,000. 

Boilston, Hough, 14,325, 13,137 cargo, 
1,188 ballast, no loss reported. 

Boxley, Ferris, 8,221, 6,808 
1,413 ballast, no loss reported. 

Bonham Dougherty, 2,281, cargo, left 
Sabine November 4th, with cargo of 
sulphur. Pumps choked and crew 
baled by hand. Put into New Orleans 
3 ft. water in hold. She was destined 
for Philadelphia. Feb.: 18th—returned 
with tail shaft damaged, loss $5,600. 

Bonnafon, Ferris, 10,724, 10,203 car- 
g0, 521 ballast, no loss reported. 

Botsford, McClellan, (Composite), 
966, 722 cargo, 244 ballast, no loss re- 
ported. 

Bromela, Grays Harbor, 616, 450 car- 
go, 166 ballast, started three times on 
maiden trip, and put back each time for 
repairs. Now laid up in Lake Union, 
damage $10,500. 

Bulana, Ferris, 299, ballast, jettisoned 
cargo January 17, 1919, loss $1,000. 

Bushisan, Ferris, 1,684, 859 cargo, 825 
ballast, no loss reported. 


cargo, 


Calala, Ballin, 11,956, 11,207 cargo, 
749 ballast, no loss reported. 
Calusa, Hough, 14,367, 13,145 cargo, 


1,222 ballast, no loss reported. 
Caponka, Hough, 9,006, 8,257 
749 ballast, no loss reported. 
Cheron, Ferris, 10,866, 10,532 
334 ballast, no loss reported. 
Boulton, Ferris, 10,781, cargo, no loss 
reported. 
Chimo, 
reported. 
Congaree, Ferris, 672, cargo, no loss 
reported. 
Coweta, Ferris, 5,302, 3,968 
1,334 ballast, no loss reported. 
Coyote, Ferris, 2,554, 1,434 cargo, 
1,120 ballast, September 6, 1918, ground- 
ed at Bermuda, loss $12,000; October 
21, 1918, broke rudder, loss $5,000; 
December 24, 1918, broke rudder, loss 
$5,000. 
Dalana, Ballin, 6,257, 5,021 
1,236 ballast, no loss reported. 
Dancy, Ferris, 2,056, 827 cargo, 1,229 


cargo, 
cargo, 
Ferris, 2,774, loss 


cargo, no 


cargo, 


cargo, 
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ballast, stranded October 21, 1918, dam- 
age $8,000. 


Dumaru, Hough, 3,057, 2,408 cargo, 
649 ballast, struck by lightning and 


burned, damage $500,000. 

Forster, Ferris, 2,774, cargo, 825 miles 
off Flattery, stove to with rudder trou- 
ble. Str. Chimo sent to assistance. 

Hokah, Ferris, 8,819, 3,854 cargo, 
4,965 ballast, no loss reported. 

Holbrook, Hough, 5,931, 5,182 cargo, 
749 ballast, no loss reported. 

Quidnic, Hough, 14,448, cargo, no loss 
reported. 

Kaskaskia, Grays Harbor, 16,334, 16,- 
173 cargo, 161 ballast, no loss reported. 

Kasota, Hough, 7,973, 7,224 cargo, 749 
ballast, no loss reported. 

Keota, Ferris, 10,406, 10,070 
336 ballast, no loss reported. 

Kickapoo, Hough, 12,998, 7,325 cargo, 
5,673 ballast, no loss reported. 

Kineo, Ferris, 749, ballast, November 
Sth, 1918—250 miles off ’Frisco—both 
boilers out of commission. Str. Chehalis 
sent to assistance, loss $5,000. 


cargo, 


Kuwa, Hough, 10,336, 4,100 cargo, 
6,236 ballast, December, 1918, fire in 


bunkers, loss $2,500. 
Lone Star, Ferris, 2,055, 1,155 cargo, 
900 ballast, left Sabine with sulphur for 


New York. January 14th she made her 
fifth port of refuge at Jacksonville. 
Cargo was transferred to Str. Kenne- 


bec, and Lone Star is still at Jackson- 
ville, loss $16,500. 

Lonoke, Ferris, 926, ballast, no loss 
reported. 


Mahaska, Ferris, 10,639, 7,541 cargo, 
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3,098 ballast, grounded 
1918, loss $2,500. 

Manada, Ferris, 3,157, 2,408 cargo, 
749 ballast, put into ’Frisco with en- 
gine trouble. Repaired, departed and 
returned with both engine and boiler 
trouble. 

Mazama, Ferris, 11,801, 10,875 cargo, 
926 ballast, no loss reported. 

Mojava, Ferris, 13,155, cargo, fire De- 
cember 5, 1918, loss $1,000. 

Moraine, Ferris, 2,685, cargo, no loss 
reported. 

Morganza, Composite, 712, ballast, 
no loss reported. fi 

Moritz, Hough, 16,355, 10,286 cargo, 
6,069 ballast, no loss reported. 

Namecke, Ferris, 1,025, ballast, towed 
into Bermuda December 24, 1918, dam- 
age $3,000. 

Nashotah, Ferris, 5,459, cargo, no loss 
reported. 


September 8, 


Neeolah, Ferris, 749, cargo, towed 
into port December, 1918, damage 
$2,500. 


North Bend, Hough, 20,445, cargo, no 
damage reported. 

Nupolela, Ferris, 749, cargo, no loss 
reported, 

Okesa, 
reported. 

Oneco, 
reported. 

Quinnault, Ferris, 10,558, 9,632 cargo, 
926 ballast, ran out of fuel—towed to 
‘Frisco, loss $10,000. 

Quoque, Grays Harbor, 4,382, ballast, 
boiler blew up and set fire to vessel, 
loss $100,000. 

Red Cloud, McClellan, 3,821, 2,501 
cargo, 1,320 ballast, brought load of 
lumber from the Gulf to So. Norwalk. 
Hogged badly, and engines would not 
run. Towed from Norwalk to Todd’s 
Dry Dock. 

Salmon, 749, ballast, no loss reported. 

Tillamook, Ferris, 3,307, 2,558 cargo, 
749 ballast, no loss reported. 

Wakan, Hough, 6,157, 5,742 cargo, 415 
ballast, October, 1918, ’Frisco for re- 
pairs, damage $1,000. 


Ferris, 676, ballast, no loss 


Ferris, 486, ballast, no loss 


Wakanna, Ferris, 2,774, cargo, Feb- 
ruary 7th, on trip to Honolulu, aban- 
doned. Returned to ’Frisco with dam- 


age to rudder. 
Wallowa, Ballin, 10,178, 2,509 cargo, 
7,669 ballast, no loss reported. 


Wakiakum, Ferris, 9,632, cargo, no 
loss reported. 
Wasco, Hough, 15,737, 10,281 cargo, 


5,456 ballast, no loss reported. 
Wishkah, Grays Harbor, 15,487, 10,- 
003 cargo, 5,484 ballast, February, 1919, 
ran ashore Cape Lookout, damage 
$5,000. 
In addition to which, the steamer 
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“Coos Bay” sunk on her maiden trial 
trip, and was a total loss. 


Str. “Coconino,” on October 7th was 


reported as sinking 400 miles of 'Frisco, 


but later made port. 

Str. “Yehama” reported 
hold. 

Str. “Alabet” put into Savannah with 
steering gear damaged. 

Str. “Daca” reported 80 miles off 
Frisco, making 4 incles of water an 
hour, and more than the pumps could 
take care of. 

Str. “Pascagoula,” from 
cious arrived at Key West 
19th, with her rudder loose. 

Str. “Yehama” discharged cargo o! 
coal at Havana, when a fire broke out 
in forward part of No. 1 noid, doing 
considerable damage to the vessel. 

Str. “Wihaha,” on November 14th, 
1918, on voyage from Portland to San 
Francisco in ballast, the vessel became 
disabled off Point Arena, and wa 
towed to San Francisco by the steamer 
“Willamette.” 

Str. “Forster,” on November 7th was 
calling for assistance, 825 miles from 
Cape Flattery, and later reported that 
the auxiliary steering gear had been 
completed and the vessel was proceed 
ing for Honolulu with the steamer 
“Chimo” as convoy. 


with fire in 


Cape Gra 
February 


published reports 


this 


Notwithstanding 
as to the desirability of type of 


statistics 


vessel from many quarters, 
show that the accidents and troubles 
have been numerous, in addition to 


which there is absolutely no authentic 
information available for us at this pub 
lication as to what the outturn of the 

were carried by these 
Undoubtedly, if they car 
there have 


cargoes which 
vessels was. 

ried perishable 
been some heavy claims presented to 
water 


cargoes, 


marine underwriters for sea 
damage. 
OBSERVER. 
NEW AUTO COMPANY 

The Southwestern Automobile Insur- 
ance Company has been incorporated 
at Los Angeles with an authorized 
capital of $100,000 to write automobile 
lines. The incorporation notice states 
that the capital stock has been fully 
subscribed. The incorporators are J. L. 
Blodgett, M. E. Blodgett and Lowell L. 
Middlecoff. The first named is an auto- 
mobile loan and insurance broker of 
Los Angeles. 





THE ARGENTINE PORT STRIKE 

In view of the Buenos Aires port 
strike it is questionable whether legally 
steamship owners can. invoke’ the 
clause or clauses in their bills of lad 
ing exempting them from liability or 
giving them the right to discharge at 
another port. 





NORWEGIAN COMPANY ENTERS 
The Norwegian Joint Insurance Com 
pany, Christiania, Norway, has entered 
New York. The Overseas [Insurance 
Agency is United States manager. 


The Atlas has appointed John W. Lill 


& Co., Inc., metropolitan automobile 
agents. 
The Jefferson, Liberty Marine & 


North Atlantic have entered Oregon. 


BOSTON CHANGES 


Arthur E. Harris Made _ Insurance 
Manager of Dewick & Flanders— 
Rogers & Howes Announcement 


The “Standard,” of Boston, publishes 
ome marine insurance changes of in- 
terest 
lows: 
“Dewick & 


to marine insurance men as fol- 


3oston an- 
Arthur E. 
marine de- 


Flanders of 
nounce the engagement of 
Harris as manager of the 
partment of their office, now represent 
ing the Queen of New York and the 
Kiremens of Newark, which is being re 
organized along the lines of larger ser- 
vice. 

“Mr. Harris, who is well under thirty 
years of age, was identified with the 
Boston office of Robert A. Boit & Co. 
for some seven years, five of which 
were devoted to intensive operations 
of marine details under John W. Mer- 
rill. He has been recently released 
from Government service, has ability 
und an exceptional knowledge of the 
marine business, which eminently fits 
him to render a good account fo him 


elf in his new capacity. 
“Rogers & Howes, managers of the 
Great American of New York for Bos- 


ton and the Metropolitan Districts in 
fire lines, are now authorized to handle 
the marine department of their com 
pany for the same territory.” 


WAR RISK PROFIT 

London, March 10.— In the House of 
Commons, Mr. Gould asked the Presi 
dent of the Board of Trade if the opera 
tion of the Government war risk 
scheme for insurance of merchant ton 
nage has resulted in a profit or a loss; 
and if it is the intention of his Depart 
ment to publish a statement showing 
the financial results of the scheme? 

Mr. Bridgman: This particular Gov 
ernment war risk scheme of insurance 
has resulted in a profit. The accounts 
of the various Government war risk in 
surance schemes are not yet closed, 
but the question of publishing an in 
terim statement showing the approxi- 
mate results of the schemes is being 
considered. 


PRAISES MARINE EDITION 
March 15--Editor The East 
ern Underwriter: I have received your 
Marine Insurance Edition, and permit 
me to compliment you for the splendid 
way in which same is got up. 

I also thank you for the prominent 
space which you have given to my 
article, for which, believe me, I feel 
very flattered indeed—-A. V. HANSEN. 


‘ig 
Paris, 


BILL AIMED AT AUTO THEFTS 

P. R. Wilbur, general agent for the 
automobile department of the Sun, has 
had introduced in the New York legis- 
lature a bill to eliminate the market 


for stolen automobiles. The measure 
embodies the ideas expressed by Mr. 
Wilbur in an article by him in The 


Eastern Underwriter’s automobile edi- 
tion of 1918. 


ENTERTAIN AUTO MEN 
Following out a custom they have 
established, the Hoover & Diggs Co., 
Pittsburgh, gave a smoker and enter- 
tainment for the automobile accesso- 
ries men who are the Pittsburgh auto- 
mobile show. 
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CASUALTY AND SURETY NEWS 











Protection Must 
Stand . All Shocks 


STATE FUNDS AND EPIDEMICS 





How Some of the Compulsory Health 
Plans Proposed Would Work 
in Practice 

It matters not so much what plan 
one follows when everything is moving 
along in its accustomed groove. The 
essential thing is to devise and main- 
tain a plan that will stand all the 
shocks that are bound to come, soon or 
late, in any line of endeavor. 

Speaking of compulsory health insur- 
ance, aS sO Many persons are just now, 
the National Casualty, Detroit, very 
sensibly asks what would compulsory 
health insurance do with an epidemic 
of influenza? The thought presents an 
absorbing problem and the National 
goes on to explain it in this manner: 

All the bills so far drafted state 
that the managers or board of directors 


of a carrier association shall figure 
adequate rates to cover the cost of 
operating the association, plus’ the 


small percentage that must go into the 
state reserve fund. Evidently nothing 
more should be collected, because all 
carrier associations must be operated 
without profit. 
How Money Goes 

Let us assume a carrier association 
with 5,000 members earning $3 a day, 
and the association being operated on 
the estimated 4 per cent. of the wage 
basis. Three hundred working days in 
a year would make a payroll of $4,500,- 
000, less the value of time lost (average 
9 days each), which would leave a net 
payroll of $4,095,000, and 4 per cent. 
would put in the treasury of the asso- 
ciation $162,800. The state reserve 
would get $16,280, which would not be 
available against inadequacy of rates. 
If the carrier sets aside another 10 per 
cent. as surplus, it would have at the 
end of a year a surplus of about $15,- 
000. Splendid and ample until the flu 
knocks on the door. 

After Epidemic Starts 

Within a period of three months 10 per cent 
of the members are down with the flu, and 
for an average of 20 days each. Many cases 
are complicated with pneumonia, and call for 
hospital and nursing. Not enough hospitals or 
nurses, yet the law says they must be pro- 
vided. Panel physicians worked to death, and 
outsiders must be employed. ‘Costs mounting 
every minute, Income reduced, as every sick 
member means a loss of $3 per month to the 
carrier. A $15,000 surplus is soon exhausted, 
and nothing can be done to relieve the condi- 
tion, The amount up with the state cannot be 
used to relieve bad judgment, and inadequate 
rates mean simply bad judgment. A _ special 
assessment cannot be levied, as the law says: 
“Collect enough in the first instance.” That 
$15,000 surplus is quickly swallowed up and the 
carrier is bankrupt. Which way shall it turn 
for money? 

What Experience Shows 

The state says, “Not here.” The employer 
cannot be forced to meet a deficit. The doc 
tors, nurses, hospitals and_ druggists must be 


paid, The income is insufficient and the sur- 
plus is wiped out. Such condition is easily 
possible. 

The epidemic still running presents some 


startling illustrations. Since October Ist, the 
flu has cost life insurance companies more than 
$130,000,000. It has cost casualty companies 
at least $5,000,000, and bringing it directly to 
our own door, it has cost the National $80,000, 
and it isn’t through yet. 

Putting it another way. 
ratio for the last four months shows an in- 
crease of 135 per cent over the normal. Stock 
companies start with surplus and reserves for 
just such contingencies, knowing full well that 
the rates-may be badly jolted at any time by 
flu or something else, and whatever happens, 
the stockholders have made the public safe. It 
never has to wait, and it need never be in 
doubt. 


Our sickness loss 





TOO MUCH SHIFTING 
One of the greatest difficulties now 
being experienced by monthly premium 
disability insurance underwriters is 
the present abnormal shifting of popu- 
lation caused by the readjustment of 
industry to peace. 


a 


Passing the Buck 
on Rate Question 


FEELING OF 
Assureds Have No Idea How Liability 
Premiums Are Made—Enlighten- 

ment Proves Revelation 


GIVES DISTRUST 


With the New York general liability 
experience now available in the office 
of the Casualty Insurance Exchange, 
it is possible to convince disgruntled 
policyholders why rates in any given 
locality are high or low. Usually the 
policyholder who has a “kick” has not 


been handled in the most diplomatic 
way by the agent or broker, or his 
clerk. Often, when a policyholder com- 


plains to the broker about a rate that 
has been advanced, the broker merely 
points out that it can’t be helped be- 
cause the Exchange has made the rate 
and that’s all there is to it. This gives 


the impression at once that there is 
some arbitrary power vested in the 
Exchange and that it is using that 
power to advance rates without war- 
rant. 

Sometimes a policyholder who has 
seen the buck passed in this way in- 


quires where the Exchange is located 
and he hotfoots it there to tell the 
manager that this thing must stop; 
that he won't stand for it, ete., ete. 


Felt Sure of Ground 


A case of this kind came before the 
Exchange office not long ago. The 
broker had passed him along without 
taking the trouble to fully acquaint 
him with the facts. This policyholder 
and property owner started in with 
every prospect, so he thought, of show- 
ing up the inequalities and inequities 
of general liability rating in New York 
and Brooklyn. The premium on one 
parcel of property owned by him had 
been advanced from $120 to $133. He 
thought the increase was outrageous. 
It was pointed out to him that the rate 
he was paying was that made for the 
district and that his house was occu- 
pied by the same class of tenants as 
reside elsewhere in that district and 
that the same class of people pass to 
and fro in front of the place. Neverthe- 
the property owner thought that 
place was exceptional and should 
pay the advanced rate. 


less 
his 
not 


OHIO FUND INVESTIGATED 
Board of Commerce Getting at Facts 
Through Questionnaire to Employ- 
ers, Physicians and Employes 
A questionnaire investigation of the 
Ohio state compensation fund is being 
conducted by the Ohio State Board of 
Commerce. It discloses that the per- 
centage of non-subscribers increases in 
proportion to the number of employes; 
that the inspection system is weak; 
there is often considerable delay in 
claim payments; there is general com- 


plaint by employers about rates, de- 
lays, red tape, ete. 
Employers’ answers to their ques- 


tionnaire indicate that ten weeks is the 
average time between date of injury 
and first payment. Physicians com- 
plain that they have trouble collecting 
their bills and that their charges are 
cften arbitrarily cut. 


CHARGING FOR FIRST MONTH 

The Bankers Accident. 
is requiring its agents to collect one 
monthly premium in advance and re. 
mit it to the Company, less commis- 
sion, to cover the first period of insur- 
ance, formerly known as the policy fee 
period. 


Des Moines, 
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Reductions Offered 
for Use of Bumpers 


COLLISION LINES AFFECTED 
Two Separate Propositions Appear— 
One in Buffalo, Another 


in Chicago 

Evidently a drive is being made for 
automobile collision business by offer- 
ing a substantial reduction in return 
for the use of one or two bumpers. 

A New York State agent, writing to 
a casualty company, advises that his 
automobile fire company is offering a 
discount of seven per cent on full cover, 
or $25 deductible cover, where a bump- 
er is installed on a car; and, ten per 
cent if bumpers are used front and 
rear, under the following indorsement: 

“In consideration of the reduced rate 
of premium at which the collision haz- 
ard is written, the assured warrants that 
a bumper of standard manufacture is 
attached to both the front and the rear 
of the car insured herein; and, that 
such bumper shall be attached and kept 
in first class repair during the life of 
the policy; otherwise in case of an acci- 
dent $25 in addition to any deduction 
expressed in the collision cover shall be 
deducted from each and every collision 
claim that may occur during the time 


such bumpers are not attached or in 
vorking order. 
“Provided further, that in case of 


loss or damage under the collision in- 
dorsement of this policy it shall be free 
from claim for loss or damage to the 
bumpers themselves.” 

Looks Good to Agent 

The agent who has had this proposi- 
tion made to him regards it as a good 
one and points to his own experience 
while driving with bumpers and with- 
out them. 

Another proposition along the same 
line comes from Smith-Lawson-Coambs 
Company, Chicago, which represents 
the Georgia Casualty and a fire com- 
pany. The fire company’s offer is to 
reduce collision damage premiums from 
$5 to $10 if a car is equipped with a 
front bumper. If the car has two 
bumpers the saving will be from $8 to 
$20 on each car. 


The Northwestern National is also 
owfering cuts. 
NO HELP FURNISHED 
The Workmen’s Compensation Rat-- 


ing and Inspection Board has had to do 
the Hollerith machine work in connec- 
tion with various compensation sched- 
ules because the State of New York 
did not make proper provision for help. 
When it was decided to do the work 
according to this method the state got 
as far as supplying the machines but 
the help was not forthcoming. There- 
fore the Board had to take it up. This 
is but another case of inelasticity in 
state managed organizations. 


Expect Road Bonds 
to Be in Demand 


HOPE FOR BETTER EXPERIENCE 


Line Has Been Costly to Companies— 
Lack of Other Business Prompts 


Renewed Interest 
Just now sur ty companies are cast- 
ing about for some way to make up for 
the losses in business being suffered 
because of stagnation in building con- 
struction. As the various states have 
large road building projects before 
them, this line seems to offer some 
relief. 

One surety company 
field men that there 
inendous amount of road construction 
in the United States during the next 
few years and it believes a better class 
of contractors are gradually working 
into this work. It would, therefore, 
seem advisable for agents to keep in 
close touch with highway construction 
and development in their respective 
territories. In soliciting applications 
for bonds on highway contracts, it is 
suggested that agents confine their ef- 
forts to the better class of contractors 
coing this work. In other words, en- 
deavor to get applications from those 
contractors whose business is consid- 
ered preferred. Until a better exper- 
ience develops in the bonding of road 
contracts it is thought wise to confine 
underwriting to those road contractors 
whose experience and financial respon- 
sibility is above the average. 


points to its 
should be a tre- 


Material Still High 

Road and highway contracts have 
during several years caused surety 
ccmpanies proportionately more loss, 
trouble and expense than any other 
class of construction contracts. This, 
of course, was largely owing to in- 
creased labor and material costs 
brought about by war conditions and 


the general inability of the contractor 
to get material. These conditions have 
changed for the better since the armis- 


tice was declared. Labor has and is 
becoming somewhat easier, and al- 
though materials are still very high, 


contractors are able to obtain them. A 
great many highway contracts will be 
let during the year. 





ACTUARIAL WORK DELAYED 


The actuarial department of the New 
York State Compensation Fund has 
been quite badly crippled for some time 
because the proper men for the work 
have not been available. Also, that 
fault common in government managed 
affairs—failure to make appropriations 
promptly when needed—is hampering 
the actuarial branch of the work. It is 
the same old story, lack of elasticity 
in state managed a‘fairs. 
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No Space Available Now 
The Lehn & Fink building at 120 
William Street will not be vacated by 
its present occupants until May 1, 1920. 
Then the building is to be remodeled 
for office use. It was the hope of a 
number of insurance men that this 
space would be available much sooner 
and relieve the present shortage. 
* 2 6 
A. G. Elms Ill 
A. G. Elms, automobile department 
manager for the Ocean at the home 
office in New York, has been ill for sev 
eral days. 
+ * * 
Bond Man to Move 
Cecil Piatt, surety and fidelity bond 
specialist, at 123 William Street, will 
move May 1 to 141 Broadway. 
* + 
Starting For Himself 
F. G. Duprey is about to leave the 
office of the Aetna Companies at 100 
William Street to enter the field for 
himself. He will represent those com- 
panies as a special agent for all lines 
in New York and Brooklyn. He will 
have his office at 559 Eleventh Street, 
Brooklyn, where he resides, and will 
devote much of his time to development 
of Long Island territory. Mr. Duprey 
has been with the Aetna since 1904 
when he entered its service in Hart- 
ford under the direct employment of 
J. Scofield Rowe. He was there for 
eight years and was then transferred 
to New York where his work was 
straightening out difficulties that arose 
in all lines for brokers and others who 
do business with the Aetna Companies. 
In all the twenty-seven lines written 
by the Aetna Mr. Duprey has had to 
become thoroughly grounded in order 
to fill his place as what might be 
termed “trouble man” for a big metro- 
politan office. 


* * @ 
U Manager Richardson Dined 
Just before United States Manager 
Frederick Richardson of the General 


Accident sailed for England last Satur- 
day, a number of his associates gave 
him a dinner in New York. Those who 
attended were: First Assistant United 
States Manager James’ F. Mitchell, 
second assistant Thomas C. Moore, 
New York Branch Manager B. A. Ruf- 
fin, Alfred W. Melden, attorney of rec- 
ord in New York; Harry A. Anthony, 
superintendent of claims in New York; 
H. R. Graham, Comptroller, New York. 
The fine record made by the company 
last year and the equally gratifying 
,-progress made in the New York office, 
were dwelt upon and Manager Richard- 
son went away with every assurance 
that during his absence affairs of the 
United States Branch will continue to 
prosper. . 2, @ 
Now McCoy & Coleman, Inc. 

J. Harvey McCoy and F. X. Coleman 
have retired from the office of L. T. 
Hollister & Co., New York. They have 
associated themselves together as Mc- 
Coy & Coleman, Inc., and will represent 
the Globe Indemnity as special agents 
in the Metropolitan Department. Both 
men are large writers of automobile 
business. 

= + * 
A. H. Hamilton With Globe 

A. H. Hamilton, a special agent for 
the Travelers in New York, has entered 
the Metropolitan Department of the 
Globe Indemnity as special agent 
handling all casualty lines. 













Globe. Takes More Space 
The Metropolitan Department of the 
Globe Indemnity, in New York, has en- 
gaged 1,500 square feet additional space 
at 19 Liberty Street. The increase in 
business so far this year is over $323,- 
000. 
* ¢ s 
Bumper Reduction Opposed 
Some Casualty men believe that the 
idea of giving substantial reductions 
on automobile collision business in con- 
sideration for the use of bumpers is 
not sound in principle. They hold that 
the present rates were predicated upon 
the assumption that bumpers would 
be generally used. Bumpers are not a 
new thing, they argue, and therefore 
there is no good reason for making any 
reduction for their use at this time. 
* 
F. E. Wilkens’ Anniversary 
F. EK. Wilkens, manager of the New 
York office of the Commercial Casualty, 
completes twenty years in the insur- 
ance business today. He entered it 
when he was fifteen years old and has 
been a close student of casualty lines 
ever since. He is a careful under- 
writer and a close observer of condi- 
tions affecting all branches. He is none 
the less a capable office manager with 
a keen eye to every detail, quick to 
recognize ability and an earnest desire 
on the part of his associates to advanc> 
in the business. 
* +. + 
Rating Bill’s Effect 
The only manner in which the new 
fire rating bill in New York affects 
casualty and surety lines is that a pen- 
alty provision has been inserted in Sec- 
tion 141, which at present is only gen- 
eral in its terms. 








1918 Figures for Casualty 
Business of New Jersey 











PERSONAL 
Companies 


Betnd LAG cccesccceseses 
American Casualty 
Brotherhood Accident 
Chicago Bonding & Ins. 
Columbian National Life. 
ommercial Casualty . 
ommonwealth Casualty. 
onnecticut General .... 
ontinental Casualty ... 
astern Casualty ........ 
Empluyers Indemnity ... 
Employers Liability om 
Federal Casualty ........ 
Fidelity & Casualty 
Fidelity & Deposit 
General Accident 
Globe Indemnit~ 
Great Eastern Cas, .... 
Hartford Accident & I. 
Londow Guarantee & A. 
London & Lancashire I. 
Loyal Protective 
Maryland Assur: ance 
Maryland Casual Ity 
Masonic Protective .. 
Massachusetts Accide nt 
Massachusetts Bonding .. 
Metropolitan Casualty 
Metropolitan Life 
National Casualty ....... 
National Protective ..... 
National Relief 


( 
( 
( 
E 
I 
i 


New Amsterdam Casualty. 


North American Accident 
Ocean Accident & Guar. 
Pacific Mutual Life 

Preferred Accident ..:... 
Red Men’s Fraternal A. 
Republic Casualty 
Ridgely Protective 
Royal Indemnity 
Southern Surety Co. .... 
Standard Accident ...... 
Travelers Indeninity 

‘Travelers 
ae States C — é 
. S. Fidelity & Guar. 


Totals 
*Includes health. 


AUTO AND TEAMS P 
Aetna Casualty & Surety 
American Casualty ..... 
American Indemnity .. 
American Mutual L iabil. 
Chicago Bonding ........ 
Commercial Casualty ... 
Commonwealth C asualty. 


Continental Casualty 
Employers’ Indemnity 
Employers’ Liability 


Fidelity & Casualty me 
Fidelity & ‘Deposit ..... 


Aetna Casualty & Surety. 


ACCIDENT 


Premiums 
Written 
$160.01 
47,072.86 
*12,304.86 
*14,167.47 
281.25 
3,396.81 
53,679.10 
*26,855.22 
17,567.69 
48,569.00 
"8.15 


* 1283.56 
99,474.97 
174.11 
22,633.08 
13,146.95 
10,556.52 
5,028.79 

9 01 1.90 





*23,337.66 
*9 329.98 
"4,157.95 

*27,335.66 
8,122.09 
9,315.95 
16,791.57 
24,596.17 
23,472.59 
*6,184.80 

56.75 

*3,621.81 

11,005.11 
*235.00 


ROPERTY 
$106,722.50 
14,556.43 
12.90 
10,046.52 
14,387.34 
100,375.79 
26,057.06 
3,683.22 


$10,722.25 
*8 229.92 
*9'193.96 


1,859.28 
*510.96 
25,905.40 
417.62 
8,149.73 
2,121.54 
8,021.96 
729.75 
1,201.66 
1,030.32 
6,904.06 
1,921.80 
148.11 
*19, 298.51 
*157.99 
*12,129.76 
4,534.69 
* 16,394.43 
*4,204.34 
*1,679.30 
*7,458.70 
8,699.99 
3,644.18 
11,140.93 
4,030.23 
3,279.88 
*2,439.22 
*2,507.93 
2,026 58 
*13.39 
1,344.39 
587.50 
50,190.41 
2,511.95 
644.83 


$291,901.46 


DAMAGE 
$42,017.26 
9,332.48 
ol 1,877.67 
834.02 
32,809.68 
3,732.96 
1,159.20 
"11,420.92 
12,986.18 
2,482.83 














For all lines except 
Accident—Health—Burglary 
59 JOHN STREET 


BROOKLYN OFFICE 
32 COURT STREET 
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Assets (Admitted by N. Y. Ins. Dept.).................. 
Liabilities (Required by N. Y. Ins. Dept.).............. 
NEY III eo Ars s wAaislevinven ween Mecssaene e's , 


a NI 55 5 ss 0.sw. sare wisibale we eaisewiawseaie 
Securities deposited with Insurance Depts. and Trustees 

for Protection of United States Policyholders. .. 
Premium Income (1918) .......... 


METROPOLITAN DEPARTMENT 





59 JOHN STREET, NEW YORK CITY 


CHARLES H. NEELY, Manager and Attorney for the United States 


Financial Statement for the United States 

January 1, 1919 
.$12,590,021.57 
.  9,296,781.95 
1,940,000.00 
1,353,239.62 


Accident—Health 
and Burglary Division 
92 WILLIAM STREET 


NEWARK OFFICE 


31 CLINTON ST 


REET 


8,848,242.42 
11,567,233.78 




















Service CLAIMS Service 
Auto Theft Burglary (All Lines) 
Auto Collision Accident & Health 
Auto Property General Liability 


Auto Liability Compensation 
I have a thoroughly equipped organiza- 
tion for handling the above in 
NEW YORK—NEW JERSEY 
CONNECTICUT 
Twelve years’ experience with three of 
the largest companies in the business 
Highest References 
Walter G. Evans and G. Everett Hunt, 
Counsel. 


G. P. BARTENFELD 


220 BROADWAY - - NEW YORE 
Phone Cortland 7321 











General Accident 22,858.65 ; 3,855.61 




















Georgia Casualty ....... 21,798.27 9,743.87 
Globe Indemnity ....... 42,552.49 14,813.97 
(ireat Eastern Casualty . 1,092.59 811.51 
Ifartford Accident & In. 25,616.56 13,96141 
Liberty Mutual ......... BORE candicdcosne 
London Guarantee & A. 21,031.54 8,289.97 
London & Lancashire In. 3,537.13 1,017.39 
Manufacturers Casualty OO) ae 
Manufacturers Liability. 1,121.85 307.36 
Maryland Casualty ..... 32,481.86 6,496.72 
Massachusetts Bonding . 7,003.12 2,349.04 
New Amsterdam Casualty — 11,078.57 5,205.36 
N. J. Fidelity & P. G.. 26,385.44 4,378.91 
Ocean Accident & Guar. 41,372.75 14,055.85 
I‘referred Accident 34,725.67 11,850.30 
Republic Casualty ...... 2,159.28 1,234.03 
Royal Indemnity ...... 35,685.98 9,208.67 
Southern Surety Co...... 491.94 45.00 
Standard Accident ..... 16,421.41 3,056.45 
Travelers Indemnity .... 96,775.77 37,636.71 
2 ‘nited States Casualty . 14,503.36 6,914.38 
S. Fidelity & Guar. 26,172.96 7,832.36 
Larie % Genetal ..icceoce 51,235.77 26,116.25 
ER (ioe cawersucsenses $891,376.80 $307,834.32 
BURGLARY AND THEFT 
Aetna Casualty & Sure ty $28,527.59 $3,435.42 
American Casualty 1,831.58 2,221.71 
American \Surety ........ BRABMS wcccvccssese 
Chicago Bonding ........ 283.89 50.00 
Employers Liability 14,308.41 4,099.16 
Fidelity & Casualty 39,176.47 5,961.11 
Fidelity & Deposit ..... 17,286.83 3,217.86 
General Accident ....... 2,103.33 480.50 
Georgia Casualty ........ Da sxevieewicsas 
Globe Indemnity ........ 24,334.28 4,242.80 
Great Eastern Casualty . 452.73 1,033.40 
Hartford Accident & I. 18,809.64 4,299.19 
London Guarantee & A 13,496.64 1,622.95 
London & Lancashire I. 796.32 23.90 
Maryland Casualty ...... 17,738.30 5,413.50 
Massachusetts Bonding . 10,012.01 7. 
Metropolitan Casualty 2,082.87 346.25 
National Surety ........ 38,077.46 5,872.72 
New Amsterdam Cas..... 13,612.68 3,253.52 
N. J. Fidelity & P. G... 15,630.31 1,808.23 
Ocean Accident & G..... 22,540.30 4,002.44 
Preferred Accident - 21,561.84 7,975.38 
Republic Casualty ...... 498.77 5.00 
Royal Indemnity ........ 29,556.94 5,327.13 
Southern Surety ........ 1,967.85 57.00 
Travelers Indemnity 25,009.44 7,939.09 
United States Casualty . 8,658.01 2,533.34 
U. S. Fidelity & Guar. 23,958.98 4,567.08 
EE: eavninncanicnceae . $396, 067.42 $80,155.70 
CREDIT 
American Credit Indem. $17,401.09 $1,691.32 
London Guarantee & A.. 332,400 8.00 
Ocean Accident & Guar 9,275.00 295.18 
WONGEE scdsaisecsnreous $30,000.09 $1,994.50 
FIDELITY 
Aetna Casualty & ~shnl $10,577.03 $10,535.62 
American Indemnity ... SO eee are 
American Surety ........ 84,799.07 6,535.27 
Chicago Bonding ........ 377.20 770.78 
Employers’ Liability .... TAFSRD ciccccceccss 
Fidelity & Casualty 23,655.17 858.63 
Fidelity & Deposit ...... 39,562.07 5,379.14 
Globe Indemnity ........ 5,553.62 9,984.18 
Guarantee Co. of N. Mis ° eee 
Hartford Accident & I.. 5,696.11 1,112.87 
International Fidelity 145,207.61 30,069. 10 
London & Lancashire I. GURST ccceceveccce 
Maryland Casualty ...... CO rs 
Massachusetts Bonding . 4,111.48 8.12 
National Surety ........ 73,065.54 16,348.99 
New Amsterdam Cas..... 5,087.88 5,000.00 
Ocean Accident & Guar. Jb, 4 i eprererrrer 
Preferred Accident ...... rere 
Kepublic Casualty ...... ET asaousees 
Royal Indemnity ........ 8,576.43 2,949. 50 
Southern Surety ........ RD cnweciscesis 
U. S. Fidelity & Guar. 34,364.38 22,428.86 
. GB GeaeeGtes. ..cicess 1,304.59 11.58 
MOONEE  cidivtvantasevess . $455, 167.2 28 $112,262.64 
FLY WHEEL 
Aetna Casualty & pied ar sedan ecesons 
Employers Liability a . weer 
Fidelity & Casualty .... 16, staan $95.00 
Globe Indemnity ‘pone ear rrre 
Hartford Steam Boiler .. 6,054.69 724.50 
Maryland Casualty ...... 12.20 21,000.00 
Ocean Accident & Guar. GS3.12  .ccccccecses 
Royal Indemnity ........ 2,401.61 ...cccccceee 
Travelers Indemnity .... 2,375. BE cccccccccees 
WORE dversteiveeceven $29,150.97 21,819.50 
HEALTH 
RE: BO: drcviosecssnes $16,584.98 $10,290.30 
Chicago Bonding ...... BRAG nncccccccees 
Columbian National Life.. 3,397.93 459.35 
Commercial Casualty .... 39,395.€9 17,608.41 
Connecticut General 6,891.49 3,033.58 
Continental Casualty 23,042.32 21,261.46 
Employers’ Liability .... 3,535.66 3,396.74 
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Fidelity & Casualty .... 96,884.29 40,545.35 
Fidelity & Deposit ...... 269.42 585.55 
General Accident ........ 14,323.87 6,150.68 
Globe Indemnity ........ 9,749.06 5,677.85 
Great Eastern Casualty . 9,676.18 5,745.75 
Hartford Accident & In. 3,447.43 1,871.27 
London Guarantee & A. 3,237.18 733.19 
London & Lancashire I. 497.07 466.06 
Maryland Assurance ... 12,321.16 4,334. 
Maryland Casualty ..... 311.65 649.73 
Metropolitan Casualty —O™— aye 
New Amsterdam Casualty 2,688.60 1,531.92 
Ocean Accident & Guar. 5,139.49 6.391.42 
Pacific Mutual Life .... 17,072.01 10,592.86 
Preferred Accident ...... 4,057.96 4,491.00 
Republic Casualty ....... POP sotexseentes 
Royal Indemnity ........ 3,386.27 2,430.28 
Standard Accident ...... 6,094.24 1,987.69 
Travelers’ Indemnity 132.27 298.91 
EER sesscnecoraneeen 58,512.30 30,235.15 
United States Casualty . 3,291.73 4,505.99 
U. S. Fidelity & Guar. 3,277.27 1,102.66 
PE: - sSawandcceaseeus $346, 161. 36 ~ $186,377.49 
LIABILITY 
Aetna Casualty & Surety $77,394.23 $19,857.19 
SEE TEER. ticvinnssenesans 234,847.64 69,950.31 
American Casualty ...... 30,721.71 6,606.13 
American Indemnity .... re 
Amer. Mutual Liability. 55,852.52 3,789.75 
American Reinsurance .. CSREGP vcovsnacctes 
Chicago Bonding ........ 33,108.47 2,204.41 
Commercial Casualty .... 324,617.43 78,495.91 
Commonwealth C asualty. 228,319.53 55,720.60 
Continental Casualty 13,052.53 1,126.00 
Employers Liability 168,899.06 15,806.70 
Fidelity & Casualty 138,103.97 46,640.19 
Fidelity & Deposit ...... 4,453.06 21,900.50 
General Accident ....... 63,126.93 10,771.23 
Georgia Casualty ....... 109,367.04 71,819.74 
Globe Indemnity ....... 141,240.42 29,077.25 
Great Eastern Casualty . 3,594.73 893. 
Hartford Accident & I. 97,232.12 27,712.89 
Liberty Mutual ......000 3,449.75 140.00 
London Guarantee & A. 110,399.70 18,119.24 
London & Lancashire I.. 12,227.49 1,757.50 
Manufacturers Casualty.. 15,136.65 8,307.78 
Manufacturers Liability. 62,175.04 17,338.55 
Maryland Casualty ..... 112,809.84 22,432.97 
Massachusetts Bonding.. 38,901.52 7,663.64 
New Amsterdam Casualty 40,857.09 6,358.35 
N. J. Fidelity & P. G.. 117,660.32 24,32A. 
N. J. Manufacturers C. 40,842.28 11,129.52 
Ocean Accident & Guar. 169,461.60 30,953.05 
Preferred Accident ...... 80,652.57 8,773.75 
Republic Casualty ...... 12,001.77 4,799.53 
Royal Indemnity ....... 138,402.81 23,863.45 
Security Mutual Casualty 3,857.58 190.00 
Southern Surety ........ Serer 
Standard Accident ...... 43,982.07 7,191.80 
Travelers Indemnity Di -exsétnevenne 
EEN sidetciancemcenna 3,232.78 9,396.72 
United States Casualty . 42,656.59 13,129.50 
U. S. Fidelity & Guar... 119,532.93 17,780.78 
Western Casualty ....... EY apraxia binaanc 
Zurich General ......... 120,801.60 49,023.21 
WED sencacesiaceesil $3,363,467.76 $805,046.18 
LIVE STOCK 
Hartford Accident & In. $10,046.64 $2,100.00 
PLATE GLASS 
Aetna Casualty & Surety $9,023.32 $4,851.02 
American ‘Casualty 9,251.06 6,206.17 
Chicago Bonding ....... 5,300.06 392.87 
Commercial Casualty 35,963.54 23,460.63 
Employers Liability 1,388.11 1,573.68 
Fidelity & Casualty .... 15,014.46 13,089.01 
Fidelity & Deposit ..... 2,661.32 1,352.85 
Georgia Casualty ....... 1,879.32 4,165.98 
Globe Indemnity ....... 11,341.69 8,453.68 
Great Eastern Casualty 7,983.71 5,788.19 
Hartford Acc. & Indem. 2,405.93 819.70 
Lloyds Plate Glass 19,269.96 10,292.44 
London & Lancashire... 7,051.97 9,182.95 
Maryland Casualty ..... 9,317.64 8,691.47 
Massachusetts Bonding . 10,349.88 4,870.87 
Metropolitan Casualty 35,179.22 24,042.34 
New Amsterdam Cas.. 24,674.86 11,306.81 
N. J. Fidelity & Plate. 52,842.95 23,075.62 
New York Plate Glass.. 33,575.40 18,404.67 
Ocean Acc. & Guar..... 13,214.28 10,138.75 
Republic Casualty ...... 4,298.22 4,649.16 
Royal Indemnity ....... 8,703.67 12,362.68 
Travelers’ Indemnity .... 7,428.53 7,054.93 
United States Casualty 6,379.19 4,582.47 
United States Fidelity .. 8,673.74 7,364.06 
WR: ciciha eben _ $337, 909. 39 ~ $226,173.00 
SPRINKLER 
Aetna Casualty & Surety *, 343.81 $1,891.47 
Maryland Casualty ...... 1,886.35 1,965.10 
SED: Wewdespintodiesns $6,230.16 $3,856.57 
STEAM BOILER 
Employers’ Liability * ST -ccccunmnbinds 
Fidelity & Casualty .... 20,062.65 $1,676.91 
Globe Indemnity ........ 2,546.96 434.24 
Hartford Steam Boiler .. 95,105.54 3,717.29 
London Guar. & Acc.... SO! Jaa 
Maryland Casualty 33. 
Mutual Boiler ..... 508. 
Ocean Acc. & Guar d 
Royal Indemnity ........ 3. 
Travelers’ Indemnity 20,321.46 66.57 
United States Casualty.. Ta “Gisddasnsaus 
co ee $170,963.45 $6. 145.01 
SURETY 
Aetna Cas. & Surety .. $42,214.31 $116.28 
American Indemnity .... MED ats écqanewce 
American Surety ....... 77,017.89 3,754.89 
Chicago Bonding ........ ET duchévewee as 
Employers Re? ‘wna cdecapeeapee 


Fidelity & Casualty .... 
Fidelity & Deposit 
Globe Indemnity 
Hartford Acc. & Indem. 
Inte rnational Fidelity 
London & Lance. Indem.. 
Mar yland Casualty 
Massachusetts Bonding . 
Na ational Surety 
Yew Amsterdam Cas.. 
Preferred Accident 
Republic Casualty ...... 
Royal Indemnity ..,.++5 





coccccce a o3 
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Southern Surety Co...... SEED ccvassencses 
U. S. Fidelity & Guar... 74,432.49 1,682.73 
U. S. Guarantee ........ GUD advirnenaese 

ND ket duvxwcainevas . $594,634.17 ~ $115,060.56 


WORKMEN’S COMPENSATION 


Aetna Casualty & Surety $35,511.71 $2,464.14 
ORD. THEE ccsvrscccienees 369,797.15 145,194.22 
American Mutual ....... 37 559.57 97,042.25 
American Re-Insurance.. 18,400.66 ............ 
Chicago Bonding ........ 840.62 2,265.95 
Commercial Casualty . 262,168.56 86,678.03 
Continental Casualty .... 4,924.23 1,009.43 
Contractor Mutual Lia.. ee 
Employers Liability .. 543,850.57 124,710.70 
Fidelity & Casualty 179,072.04 48,749.87 
Fidelity & Deposit ...... 1,368.69 4,796.58 
General Accident ....... 11,515.09 5,229.10 
Georgia Casualty ....... 17,048.84 19,618.55 
Globe Indemnity ........ 122,212.71 51,326.21 
Great Hasters ..cccocccess _ Bayern 
Hartford Acc. & Indem. 128,861.20 40,598.70 
London Guar. & Acc..... 310,399.20 112,577.51 
London & Lancashire ... SI 0 scence 
Liberty Mutual ....... 13,436.16 2,547.95 
Manufacturers Casualty . 1,450.86 33.50 
Manufacturers Liability. 585,100.64 163,152.34 
Maryland Casualty ...... 245,200.13 65,499.14 
Massachusetts Bonding. 2,714,32 9,725.23 
New Amsterdam Cas.... 60,947.19 19,994.49 
T Fidelity & Plate. | er 
N. J. Manufacturers C. 453,997.38 185,372.12 


Ocean Accident 473,552.95 171,672.59 


Republic Casualty ...... 136,080.35 27,290.87 
Royal Indemnity ....... 349,834.95 54,986.67 
Security Mutual Cas 29,946.20 4,299.59 
Southern Surety ........ 199.00 95.36 
Standard Accident ....... 105,117.82 25,150.56 
[ep 867,541.41 352,593.82 
Travelers Indemnity . 15,971.38 2,440.19 
United States Casualty. 153,345.68 54,394.07 
U. S. Fidelity & Guar. 261,204.91 82,087.38 
Western Casualty ...... 7,126.00 25.00 
Zurich General ...c..000. 77,081.87 24,350.46 
U. S. Mutual Liability.. LE vivetadesans 
Employers Mutual ...... 3,626.69 3.00 

TREE Madaviscataues $6,176,171.67 $1,987 ,975.57 


ALTERED CHECK INDEMNITY 

U. S.Fidelity & Guar... $70.00 
TOTAL BUSINESS 

Commercial Casualty $816,200.11 
International 180,400.18 
Manufacturers Liability . 648,397.53 
N. J. Fidelity & Plate 213,034.85 
N. J. Manufacturers C. 494,839.66 


$256,610.83 
52.672. 25 
180,798.25 
53,587.30 
196,501.64 





Aetna Casualty ........ 314,786.76 84,935.84 
BORE TISG caxiswesineves 668,302.63 236,157.08 
American Casualty ..... 68,665.64 32,596.41 
American Credit ........ 17,401.09 1,691.32 
American Indemnity BSE ccccasvccces 


American Mutual 383,458.61 102,709.67 
American Re-Insurance SPORE -duscnwsesses 
American Surety ....... 165,635.41 37,290.16 
Brotherhood Accident 14,167.47 9,193.96 
Chicago Bonding ..... 58,121.55 6,518.03 
Columbian National .... 6,794.74 484.35 
Commonwealth Casu:z alty. 281,231.81 69,090.31 
Connecticut General 24,459.18 10,679.96 
Continental Casualty 93,271.90 35,563.90 
Contractors Mutual ...... DE  tensekensnas 
NR: Scsssnnsencdedeees 8.15 39,99 
Employers (Liability 788,783.58 162,867.18 
Employers Mutual ...... 3,626.69 3.00 
ea ere 1,283.56 510.96 
Fidelity & Casualty..... 678,565.10 196,507 65 
Fidelity & Deposit 96,758.53 63,410.85 
General Accident ...... 136,500.95 34,636.85 
Georgia Casualty ...... 150,028.97 105,348.14 
Globe Indemnity ....... 423,078.67 126,131.72 
Great Eastern .......... 33,444.81 22,294.31 
Guarantee Company .... SD: chrecnewsens 
Hartford Acc. & Ind... 32,264.44 93,224.71 
Hartford Steam Boiler .. 101,160.23 4,441.79 
Liberty Mutual ......... 22,009.84 2,687.95 
Lloyd’s Plate Glass 19,269.96 10,292.44 
ee Seer eee 471,954.72 142,552.52 


40,267.59 
9,878.91 
17,508.03 
27,855.79 
449,428.52 
36,527.32 


13,478.12 
6,904.06 
8,341.28 
6,256.14 

127,883.24 

19,298.51 


London & Lancashire 
Loyal Protective 
Manufacturers Casualty. 
Maryland Assurance 
Maryland Casualty 
Masonic 


Massachusetts Accident . 613.00 157.99 
Massachusetts Bonding 128,458.73 37,308.68 
Metropolitan Casualty 37,943.56 28,923.28 
Metropolitan Life ...... 23,337.66 16,394.43 
Mutual Boiler ........... jf fees 
National Casualty 9,329.98 4,204, 34 
National Protective 4,157.95 1,679.30 
National Relief ......... 27 335.66 7,458.70 

Meee 278,019.16 63,799.43 


National 
New Amsterdam 


New York Plate 


174,668.38 
33,575.40 


61,350.35 
18,404.67 


Glass. 


North American 9,315.95 3,644.18 
Ocean Accident ...... 767 064.19 248,650.21 
errs 41,658.18 14,623.09 
Preferred Accident ..... 167,291.19 36,370.31 
Red Men’s Fraternal 6,184.80 2,439.22 
Republic Casualty ...... 155,483.42 37,978.59 
Ridgely Protective ..... 3,621.81 2,507.93 
Royal Indemnity 2,078.91 113,154.96 
Security Mutual ...... 33,803.78 4,489.59 
Southern Surety Sineee 4,775.95 210.75 
Standard Accident 194,010.76 38,730.89 
Travelers Indemnity 169,581.02 56,023.90 
TORU bcadesednncsccs 1,487 ,437.07 502,416.10 


S. Casualty 234,563.91 88,571.70 


U, a 
U. S. Fidelity & 


‘Guar. 


558,800.52 145,490 74 

17. S. Guarantee ....... 5,615.61 11.58 

Western C asualty 7,516.00 25.0) 

Zurich General ......... 249,119.24 99.489.92 
U. S. Mutual Liability. AERO -accesecen 

WOO: srttnnsoseinns $13,695, 442.74 4, 148 702.50 


So far road work is about the only 
encouraging feature of the surety busi- 
ness. There is likely to be consider- 
able of that, the cost of which is run- 
ning as high as $50,000 a mile. It is 
thought that there will be a good class 
of contractors doing the work. 





W. E. SMALL, President 


PETER EPES, Agency Manager 


Georgia Casualty Company 


E. P. AMERINE, Sec’y 





“DIXIE AUTO POLICY” 








The Last Word In Motor Insurance 








HOME OFFICE: 


Surplus and Reserves to Policyholders Over Two Million Dollars 


MACON, GEORGIA. 














HOME OFFICE, 


Robert A. Drysdale, Vice-Pres. 





The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


Alonzo G. Brooks, Asst Sec. 














HEAD OFFICE 
CHICAGO 


F. W. LAWSON 


General Manager 


Liability, Accident 
Burglary,Boiler and 
Credit Insurance 








“THE SIGN OF GOOD CASUALTY INSURANCE 





Established 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


F. J. WALTERS 


Resident Manager 
JOHN STREET 
New York 


Elmer A. Lord &Co. 
145 Milk St., Boston 


Resident Managers 
New England 


55 


1868 











New Jersey’s Who’s Who 

( Continued from page 1) 
Marmon, Mercer, McFar- 
lan, Owen-Magnetic, Packard, Peerless, 
Pierce-Arrow, Rolls-Royce, White and 
Winton. Rate 60 cents for full cover, 
excluding theft; addition of 40 cents 
for theft. Electric and pleasure cars 
have full cover (excluding theft), rate 
of 60 cents, with 20 cents additional for 
theft. 

Two years’ insurance is 1% times 
annual rate. Three years’ insurance is 
214 times annual rate. 

Commercial 


Locomobile, 


Cars 


Commercial cars are in a fourth 
class. Full cover, excluding theft rates 
are 60 cents for cars of $2,500 list price 
and over; 80 cents for list price of 
$2,499 and under, with 20 cents addi- 
tional for theft on all commercial cars, 
irrespective of price. Electric truck 
rates are 60 cents, with 20 cents addi 
tional for theft. 

There is no change in the collision 
and property damage rates, except the 
10 per cent. front and rear bumper al 
lowance. 

Vice-President Ennis says that with 
the New Jersey’s three years’ experi- 
ence in the sale of its “Definite Value 
automobile policy” the Company has 
vet to have its first loss due to a moral 


hazard; the alarming increase in the 
ease with which certain models are 


disposed of after being stolen warrants 
heavy advances in theft rates until 
some better licensing laws are enacted. 
A law requiring a state registration of 
every sale of a car, would soon stop 
the activities of auto thieves. 





The Massachusetts Department is 
favoring a bill in the legislature author- 
izing mutual life companies to write 
accident, health and liability lines, in 
cluding compensation, 





The Employers’ Liability 
Assurance Corporation, Ltd, 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United, States Branch 
SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 














COMMISSIONERS’ DATES 


At a meeting of the executive com- 
mittee of the National Convention of 
Insurance Commissioners, it was de- 
termined to hold the usua! spring meet- 
ing of the convention at the Hotel Jef- 


ferson, St. Louis, on Tuesday, April 
15th, and continue its sessions through 
the 16th. 

The committee also fixed the time 


for holding the annual convention at 
Hartford, for September 9-10-11 and 12. 


AUTOMOBILE POSTER READY 


The Travelers of Hartford has pre- 
pared a handsome automobile poster in 


eight colors. The company believes 
emphatically in posters as a help to 
agents in popularizing automobile in- 
surance. It is intended that agents 
who obtain these posters shall affix 
their names to them, and arrange for 
their distribution and display. They 


are suitable for use in offices, gasoline 
stations, garages, sales rooms, supply 
dealers’ stores and numerous other 
places. With the assistance of such an 
attractive poster as the Travelers is- 
sues, it is possible for an agent to 
greatly extend his advertising. 
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YOU 
INTERESTED? 4 2 / 
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Wi BUR STURM WR Petrie ee 





“ Wwe GoT You 


BLOCKED, 
OLB MAN.” 
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OUR POLICY FEATURES: 


DOUBLE INDEMNITY FOR ACCIDENTAL DEATH 
TOTAL DISABILITY—SICKNESS OR ACCIDENT— 
PAYS INSURED INCOME DURING DISABILITY 
PREMIUM PAYMENTS WAIVED DURING DISABILITY 
AT DEATH—FACE OF POLICY, WITHOUT DEDUCTION 
FOR DISABILITY PAYMENTS, PAID WITHIN 24 HOURS 


WRITE US TODAY—We have territory open and best commissions 


Reserve Loan Life M272 Company 











Save an 











NNN 





d Succeed—Buy War Savings Stamps — 








